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AND YOU ARE ON THE HIGHROAD 
TO GREATER PAINT PROFITS 



















































© It creates the desire to paint. 
© It aids in color selection. 











... More profits. 

















proved road to new paint profits. 
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me PATTE 


Thousands of exclusive 
BPS franchise holders 
have already found that 
the Patterson-Sargent 
franchise offers the big- 
gest profit opportunity 
in the paint business— 
that it’s an investment 
with a proved yield—a 


ROUTE TO PROFITS successful partner in 


I their business. 
The BPS route to increased paint sales... 
increased profits ... hinges on one central 


idea—to create store traffic'—to turn old 
friends and new prospects into immediate 
cash customers! It works like this: 


€) It produces store traffic... more sales 


It’s easy to have these extra benefits. Be the 
exclusive BPS Patterson-Sargent franchise 
dealer in your community. See the BPS man 
or write at once, on how you can get on this 
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SULTS 


IN TODAY’S BUILDING 


Today, the watchword in all types of 


construction is speed. 


Buildings must be built quickly. Man 
hours of labor must be saved. In this emer- 
gency, Insulite has many advantages. 


... Buildings constructed with Insulite 
go up rapidly, because the large panels of 
Insulite are quickly, easily applied. This sav- 
ing in time and labor is highly important 
for an early victory. 

..- Homes built with Insulite require less 
fuel to heat, because Insulite insulates as it 
builds. With fuel being rationed, every sav- 
ing counts. 

... Homes built with Insulite require a 
minimum of critical materials. 

For rapid construction today, for endur- 
ing construction through the years to come, 
build with Insulite. 











Consider Transportation: insulite re- 
lieves transportation in two ways. First—Insulite 
requires a minimum of space in freight cars. 
Second—every car of Insulite used in home 
construction saves half a car of fuel oil each 
heating season. 





Consider the Future: Regardless of how 
quickly we must build today, remember the fu- 
ture, too. Houses constructed with the Insulite 
Approved Wall of Protection are houses that 
will endure for years after the war is over— 
houses insulated by a double wall of protection. 























Saves Time: Houses built with Insulite 
go up ina short time. The large panels of Insulite Bildrite 
Sheathing are quickly applied and nailed into place. 
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More Time Saved: On interior walls, 
Insulite again saves time, as Insulite creates serviceable at- 
tractive interiors, without plastering, papering or painting. 
That’s a big saving in time. 
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JOHNNY DOUGHBOY'S AMERICA 


Those who are mounting rostrums across the nation to speak of present-day 
affairs invariably create for their audiences a vision of the magnificent future 
which is said to be this country’s for the taking. Always of course, the single 
provision is victory in the present armed conflict. 


The thoughtful listener will enjoy the wishful thinking stimulated by such a 
speech, but to the victory clause he will without doubt add some further provi- 
sions—provisions of a more personal nature. He will recognize that only through 
a nation-wide revival of a sense of individual personal responsibility can there 


be a Great Tomorrow for America. In fact, lacking this, there may be no victory 
for the United States in the war. 


It is not surprising that the vital spirit of personal responsibility has waned in 
our land. Nine years of killing little pigs and feeding big ones would induce leth- 
argy anywhere. Some have even gone so far as to convince themselves that 
they are not responsible for their own and their family’s welfare—that resopnsi- 
bility also belongs to the State. 


At such critical times as these it is not out of place to observe that every citizen 
must rapidly come to the realization that he, personally, shares the responsibility 
of preserving the American freedom and the American ideals at home for which 
American boys, even now, are fighting and dying abroad. The mind which is 
constantly busy devising ways and means of escaping this responsibility is a 
small mind belonging to a small man. It can have no place in an America 
which is destined to lead the World to a future of justice and peace. 

Furthermore such minds become a sore trial to a soldier's patriotic fervor when 


he begins to ponder about the kind of ideals and the kind of an America for which 
he may sacrifice his life. 


Are our boys fighting and dying for the kind of an America where a man has 
to pay a fabulous sum to a labor racketeer for the “privilege’’ of working on cer- 
tain Army projects or in certain war plants? 


Are our boys fighting and dying for the kind of an America where there can 
be found manufacturers who refuse to take steps to increase their production 
of a vital war material because such measures are considered “‘uneconomic’’? 


Are our boys fighting and dying for the kind of an America where bungling 
public administrators delay action on matters of import to the country’s war effort 
until ballot boxes are closed and can no longer affect the security of their jobs? 


Indeed if that is the kind of an America our boys find when they return from 
the far flung battle fronts, they will not rest unfil those conditions are changed. 
Citizens at home will do well to remember that the Hitler organization in Ger- 
many was conceived and built by soldiers of World War I who found that con- 
ditions in post-war Germany were not to their liking, and with methods learned 
through a five year course in the College of Hate, set out to make things right. 


It is up to the decent, every-day Americans that can be found in every city and 
hamlet of this country to tackle the job of cleaning out the corruption of which 
we are ashamed and making this a country truly worth fighting for. Plenty of 
men swell with pride over the courageous deeds of the U. S. armed forces in 


battle but few have volunteered to undertake the jobs that await courageous 
men on the home front. 


It is a time for home front Americans to search their own souls to discover 


whether their patriotism grows in the garden of personal sacrifice or in the weed 
bed of flag wavers. 
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Above: A cylinder of Brixment mortar (left) and a cyl- 
inder of mortar made with 50-50 cement and lime mortar 
(right). Both specimens were made at the same time, and subjected 
to exactly the same treatment. After curing for 30 days, 44” of water 


was put into the tray and the cylinders were alternately 
frozen and thawed 15 times. 
ment mortar remains intact, whereas the other mortar has crumbled 
badly. This simple test can be made in any ice-manufacturing plant. 





Note in photo 2 that Brix- 


BRIXMENT Makes 





FOR permanent strength and beauty, mortar must 
be durable—must be able to withstand the alter- 
nate freezing and thawing to which it is subjected 
many times each winter. 


Brixment mortar is more durable. This greater 
durability is due partly to the strength and sound- 
ness of Brixment mortar, and partly to the fact 
that Brixment is waterproofed during manufacture. 
This waterproofing helps prevent the mortar from 
becoming saturated—therefore protects it from 
the destructive action of freezing and thawing. 


Walls built with Brixment mortar therefore retain 
their original strength and appearance. Even in 


More DURABLE Mortar! 


parapet walls and chimneys, where exposure is 
particularly severe, Brixment mortar will almost 
never require re-pointing. 
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BRIXMENT 


For Mortar and Stucco 


Louisville Cement Company, Incorporated, Louisville, Kentucky. Cement Manufacturers for Over a Century, 
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L-41 liberalized to permit instal- 
lation of insulation materials, air-cell 
pipe covering, weather-stripping and 
storm windows and doors without re- 
gard to 200-dollar cost limit for one- 
to-five-family houses, and 1000-dollar 
limit in case of larger residential struc- 
tures. Specific authorization from 
WPB no longer needed for these 
classes of work if costs run over limits 
set in L-41. Applies to insulation proj- 
ects started before January 1, 1943, 
prohibits use of rubber, cork or metal 
other than for fastenings. 

Conversion or substitution 
of heating equipment to permit use of 
fuel other than oil, electricity or gas, 
and all construction necessary thereto 
have been eliminated from provisions 
of L-41 on work started prior to Janu- 
ary 1, 1943. Previously, exemption 
had applied only to eastern States and 
to Oregon and Washington. 

Saw or veneer mill wood wastes 
for use in wood distillation plants pro- 
ducing methanol, acetic acid and char- 
coal have been freed from price con- 
trol. Reason is to insure adequate 
supply of “chemical woods.” Tempo- 
rary and partial release of these woods 
from price control are now permanent 
and complete. Action is Amendment 
No. 31 to Supplementary Regulation 
No. 1 under GMPR. 

Specific exemption of wholesalers 
from the reporting provisions as_re- 
gards direct sales of non-recurring 
grades of Appalachian hardwood is 
contained in Amendment No. 8 to 
MPR No. 146. Sales of non-recurring 
special grades by a wholesaler direct 
from the mill must be reported by pro- 
ducing mill but not by wholesaler. 


_Amendment No. 2 to MPR No. 
19—Southern Pine Lumber—permits 
pricing adjustable to maximum price 
at time of delivery, and to maximum 
price fixed by any amendment issued 
before Dec. 1, 1942, even if deliveries 
are completed before that date. If so 
agreed by the parties involved, prices 
need not be revised downward to new 
maximum prices if these are lower. 


M-208, Amendment No. 2, effec- 
tive Oct. 5, includes cypress in fiber 
stress (1400 or 1600 Ibs. per sq. in.; 
or 1100 or 1200 Ibs. compression 
stress) ; includes cypress and eastern 
Hemlock with Grades No. 2 and No. 3 


restricted to Class 2 or 3 orders; places’ 


eastern Spruce in paragraph in which 
grades Selected Merchantable, and 
Grade No. 1 are restricted to Class 
1, 2 or 3 orders; adds No. 1 and No. 2 
box to Southern Pine grades restricted 
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A page of vital infor- 
mation and comment 
digested for the bene- 
fit of busy lumber and 
building material exe- 
cutives. 





to Class 1, 2 or 3 orders; adds prefab- 
ricated housing to List B ; defines “‘pro- 
ducer” and “box factory,” paving way 
for new paragraph stating that restric- 
tions of paragraph (e) shall not apply 
to producers and box factories; states 
that restrictions of paragraph (f) shall 
not apply to purchases, sales and deliv- 
eries between producers. 


Amended Priorities Regulations 
Numbers 3, 11 and 12 permit lumber 
manufacturers to re-extend ratings as- 
signed to lumber purchase orders re- 
ceived for procurement of repair, main- 
tenance and operating supplies. Cost 
of such supplies cannot exceed 10 per- 
cent of the cost of lumber to which 
rating is extended during the same 
month. If supplies include metals on 
list of PR No. 11, cost to which rating 
is extended shall not exceed 2% per- 
cent of cost of lumber to which same 
grade of rating is extended during the 
same month. 


Tardy deliveries of AMERICAN 
LUMBERMAN reported from several lo- 
calities. Reason is over-taxed and un- 
der-manned Post Offices. Anticipating 
such a condition, management ad- 
vanced press date for certain parts of 
each issue several months ago, and in- 
stituted other changes to insure arrival 
of AMERICAN LUMBERMAN at Post Of- 
fice in time to give Postal authorities 
some leeway. It cuts down delay, but 
apparently leaves some we will have 
to live with for the duration. 


Yard stock items of certain kinds 
reported getting easier in retail yards 
in some sections of the country. Bill 
Bell, Western Retail Lumbermens As- 
sociation, concludes that unless pro- 
duction falls off sharply, first of year 
will find definite easement of many 
items. 


Staggered hours program ordered 
officially by Government authority in 
New Jersey, first State to be so ef- 
fected. Sets up schedule for opening 
and closing of schools; ordered retail- 
ers in business district of Newark not 
to open between 8 A. M. and 10 A. M., 
not to close between 4 P. M. and 6 
P. M.; ordered six companies with 
large office forces to change closing 
hours so as not to coincide with change 
of shifts at war production plants. 


Names of first \Vest Coast log- 
ging companies to qualify as overtime 
producers announced. May, as result, 
add to their maximum prices as estab- 
lished by MPR No. 161, certain spe- 
cified overtime additions. To qualify, 
firm must file with OPA a statement 
showing that it maintains 48 hours or 
more per week in all its operations at 
time statement is filed. 


We need parades and slogans and 
the go-get-em spirit. But behind the 
Starry Flag, in this war, is the slide 
rule. The boy who pilots a bomber 
over a Japanese naval base has the 
spirit. But, before he took off with his 
bomb load he went through a course in 
navigation that would make a PRP re- 
port look like adding one and one. It’s 
that kind of war—in the Solomons, on 
the Don, in Africa, in Washington. It’s 
a war of terribly complicated formulas 
that have to come out right. We'll do 
well to keep our eyes on that fact. 


British Columbia logging now a 
priority occupation. Loggers who stay 
on job in future will be given exemp- 
tion from military service. For other 


purposes they must stay on job. Agita- 
tion under way to make cutting and 
marketing of logs semi-military job, by 
formation of logger battalions. 
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|@H7INLIMITED possibilities lie 
N before the dealer who appre- 

iates the possibilities of mod- 
ern wall treatment materials and 


knows how to bring these possibilities 
to the attention of the people of his 
community Unlimited they are be- 
cause the market lies in two spheres— 
in the commercial field as well as in 
the residence field. 

Dealers are going to have some dif- 
ficulty receiving supplies of wallboards 
from the manufacturers; not because 
of raw materials shortages but rather 
because the tremendous demand for 
these types of products is taxing the 
productive capacity of those concerns 
which fabricate it. However wallboard 
manufacturers say that Government 
and war demands for their products 
come periodically, and _ occasionally 
they build up stocks which they can 
and do ship to dealers. The solution 
then is for the dealer to watch his wall- 
board stockpile carefully and order new 
supplies considerably in advance of the 
time that they are expected to be 
needed. Some of the concerns have 
ceased production on the fancy wall- 
board moulding items which they for- 
merly offered, but while these mould- 
ings are desirable in many cases, their 
use can almost always be eliminated 
by careful planning. 

Present unusual conditions have 
created problems to which wallboard 
provides the most logical solution. 
With daughter coming home for the 
duration (now that her husband is in 
the armed forces) many a family is 
finding that it needs an added room. 
Those whose patriotism is sufficiently 
keen to make them want to be of some 
personal service to their country (see 
Editorial, page 13) will want to more 
fully utilize the space within their 
homes to accommodate additional war 
workers or others. 


Wallboard provides an inexpensive 
means of converting attic or basement 
space into attractive living quarters. 
This “extra room” market is the one 


Left: Ceiling and 
walls of display 
room. Center: Four 
types of wallboard 
ceiling treatment 
meet under wall- 
board star. Right: 
Tileboard and 
wood panel display 
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to watch in the residential field. 

The small commercial market is an- 
other which beckons to the dealer who 
has decorative wallboard to sell. Store- 
keepers are looking for ways and 
means of making their establishments 
attractive to the working man who now 
carries a larger roll of folding money 
in his pocket than he has for many a 
moon. Wallboard is again suggested 
as a logical, inexpensive material for 
improving property within maximum 
expenditure limitations. In some areas 
where the commercial market is not so 
productive some storeowners are using 
wallboards to convert stores into living 
quarters, for which there is a ready 
rental market (see pages 24-25). 

As indicated previously, the big job 






of the dealer is to acquaint his cus- 
tomers with the possibilities that mod- 
ern decorative wallboards hold. 
Therein lies the key to the dealers’ 
promotional and advertising efforts. 
Keep everlastingly showing the public 
what can be done with wallboard. 
Newspaper advertising and direct mail 
pieces should carry photographs of at- 
tractive wallboard installations (see 
page 20). One successful dealer in 
wallboard claims he can always draw 
a gratifying number of replies from a 
wallboard newspaper ad which carries 
a “before and after” photo of an im- 
proved attic or basement space featur- 
ing wallboard. 

Not only that, this same dealer has 
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something to show the people who are 
drawn to his place of business by his 
advertising. He has set aside a display 
room apart from the business office 
where many of the products which he 


stocks are kept in sample lots. This 
room has been finished in. various 
kinds of wallboard; not in small 


patches but in panels that are suff- 
ciently large to obtain an adequate idea 
of how that particular material looks 
when installed. The ceiling is divided 
into four panels, each of which is fin- 
ished in a different style or shade of 
wallboard, and the four corners meet 
in the center of the room under a wall- 
board star (see photo). 

One display piece in this same room 
carries a large number of small hinged 


Wall Treatment is a| p 
Dual Market During} U 


panels of other types of available 
boards and a second display piece fea- 
tures ‘before and after” photographs 
of rooms which have been improved 
with wallboard by this lumber dealer. 

“Come and see our display room 
full of ideas” is a line which appears 
in every ad that this firm runs, and 
people have been doing just that. 

A job well done in the wallboard 
field often sells another. While the ac- 
tual work of installing the material is 
not as obvious to the passerby as that 
of installing insulation (see Sept. 10 
issue) it is true that the homeowner 
who has made such improvements in 
his residence is usually proud of them 
and will show them off to his friends 
when they come to call. Such demon- 











October 17, 1942 
we 


American 
Lumberman 
Wartime Sales 
Opportunity 
Number Six 


1} Dealer's 
1) Wartime 


Cover photo: courtesy of 
Johns-Manville. 


Other photos courtesy of 
The Celotex Corp., Insu- 
lite, Marsh Wall Products, 
Inc., Barclay Manufactur- 
ing Co., Johns - Manville, 
and Armstrong Cork Co. 


Top: Attractive all-purpose attic 

living room. Note wallboard built- 

in base for bed at left and wall- 

board built-in cupboards at right. 

Center: Commercial job. Bottom: 

Kitchen refinished in gleaming tile- 
board: 


Celotex and Marsh Wall Products photos 

















strations are likely to give other home- 
owners ideas about what might be done 
in their own homes and often lead to 
another job. Therefore the dealer must 
be certain that each job is installed 
properly, and to the best of his and 
the carpenter’s ability, (see below) 
because only as a job presents an at- 
tractive, finished appearance can others 
be impressed with the desirability of 
considering wallboard for their own 
needs. 

Wallboard manufacturers have gone 
a long way toward helping their dealer 





representatives tell the public about the 
possibilities of wallboard. There are 
any number of splendid and up-to-date 
booklets and pamphlets available from 
each of the manufacturers which are 
filled with black and white and full 
color photographs of rooms which have 
been finished with materials of their 
manufacture. The dealer should value 
these for the purpose intended, order- 
ing only as needed for a reasonable 
period so that they will always be 
clean. Many a good promotion piece 
misses its mark because it is soiled. 





More often than not a mailing piece 
is wasted not because it is not good, 
but because it is not presentable. 

Some dealers have distributed small 
sample squares of various types of 
wallboard with splendid results, while 
others dispute the value of this type of 
advertising in-as-much as the sample 
can not be large enough to give any 
impression of how the material would 
look on the wall or ceiling. Perhaps 
this is balanced by the fact that the 
small sample is something tangible 
which lays around the house and re- 
minds the homeowner of his contact 
with the wallboard salesman and of his 
desire to make an improvement in his 
home. Furthermore the small sample 
does adequately demonstrate the com- 
position of the material being promoted 
and its exact color. 

Materials ° 

Wallboards are of a variety of types 
each of which is suited to a number of 
uses. The purpose of some boards is 
to provide a wall which can hardly be 
distinguished from a_ plaster wall. 
Joints are disguised with tape and the 
surface is designed to be painted or 
papered. This type of board has the 
lowest first cost but usually requires 
some extra installation and finishing 
expense. 

The prefinished types are usually 
manufactured in the plank style and 
sheet style, the joints being beveled so 
that they become a part of the decora- 
tive scheme. Most of these can be 
blind-nailed in the joints. Also to be 
considered are the vitreous types of 
board which have a hard finish, easily 
washable, and are especially suited to 
use in kitchens, bathrooms and other 
rooms where it is desirable to main- 
tain extremely sanitary conditions. 
These boards can usually be had with 
gloss or velvet-like finish scored to a 
tile-like appearance or plain. They 
are supplied in a wide variety of strik- 
ing colors and can be used effectively 
in commercial jobs. 

Locating prospects for commercial 
jobs is not as difficult as finding home- 
owners who need or desire to have 
their rooms improved, as it is merely a 
matter of observation to distinguish 
those stores which could be enhanced 
by new wall treatment. In this field 
also manufacturers’ direct mailing 
pieces are helpful sales tools. Personal 
door-to-door calls on the merchants by 
a salesman can be profitable because 
there is no guesswork about those who 
need a remodeling job and those who 
are already well decorated. 

It is not unnatural that some dealers 
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may feel that they personally do not 
have sufficient artistic ability to layout 
an attractive plan for redesigning a 
prospect’s wall, and for the benefit of 
these dealers some wallboard manufac- 
turers have made available the services 
of their design department. By sub- 
mitting a layout of the room to be fin- 
ished with door and window openings 
shown as well as dimensions, including 
wall height, the dealer can secure an 
artistic proposed layout from the man- 
ufacturer which he may submit to his 
prospect. Several such wall treatment 
layouts which can be adapted to nu- 
merous uses are illustrated on these 
pages. 

Costs 

It is advisable to be able to quote 
quickly a complete, finished job cost 
for wallboard installations. Square foot 
costs mean little to an untrained home- 
owner. He wants to know what it is 
going to cost him to fix up his room. 
Material prices are known to every 
lumberman-who handles wallboard, or 
can be supplied by manufacturers’ 
salesmen upon request. They are fig- 
ured on a square foot basis. It can 
be expected that plasterboard types will 
be the least expensive, the price for 4 
inch stock being about 3/5 that of 
pre-finished board in large sheets. 
Prices advance at the rate of ™% to 
34 cents per square foot as the thick- 
ness of this material increases to % 
and % inch stock. The pre-finished 
material in plank form (about 1x6 ft. 
or 1x8 feet) is about 1% to 2 cents 
higher per square foot than the pre- 
finished boards of the same type of 
material. 

It seems fantastic to say that instal- 
lation cost should be figured at the rate 
of only 35 square feet of wallboard per 
man hour of labor. Yet when taken on 
the overall basis of a room installation 
it can be recognized that the job of 
cutting and fitting the board around 


. windows, heat pipes, bays, etc., is a 


time consuming one that will cut the 
average work per man hour down to 
the figure mentioned. When install- 
ing plaster board an additional time 
element must be figured in the cost 
for taping the joints between the 
boards. It is safe to say that an aver- 
age of 85 square feet can be taped per 
man hour. 

Based on the Chicago scale of $1.70 
per hour (wage rate plus 20 percent 
contractors profit) this simmers down 
to a five cents per square foot installa- 
tion charge plus two cents a foot addi- 
tional for plaster board which must be 
taped at the joints. 


Celotex and Insulite photos 
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Installation Hints 


As indicated before, a dealer’s suc- 
cess as a salesman of wallboard de- 
pends in a considerable degree upon 
the skill of the craftsmen he employs 
to install it. In reality it is not so 
much ski!l that is needed, as a con- 
scientious desire to do a good job; for 
any carpenter of average skill can turn 
out a neat looking wallboard job if he 
will follow the manufacturer’s installa- 
tion instructions which are furnished 
with nearly every brand of the ma- 
terial. Some general ideas which it is 
well to bear in mind as installation 
proceeds are as follows: 

Care should be taken to keep hands 
free from grease or sweat when apply- 
ing prefinished products. This can be 
accomplished by wiping the hands oc- 
casionally on a porus tale sack or with 
chalk or on a cloth dampened with 
cleaning fluid. 

Condition the boards or planks by 
removing them from their packages 
and stacking them singly in the room 
to be paneled for 24 hours before appli- 
cation so that at least one face of the 
board is exposed to the temperature 
and humidity condition of the room. 

To obtain proper color distribution 
and avoid light and dark groupings on 
vari-colored boards it is advisable to 
set the boards around the room in trial 
panels and study the effect before ap- 
plying them to the wall permanently. 

Perhaps the most tisklish job is to 
lay out the ceiling pattern and get the 
work started correctly. First move is 
to find the exact center of the field to 
be covered. When lines of the finished 
ceiling design are to be parallel to the 
edges of the field, run lines across to 
the mid-points of both sides. If the pat- 


< Sample Mailing Piece 
Sample Newspaper Ad => 


Here is a set of tools which deal- 
ers can use in connection with their 
sales campaign devoted to wall- 
board. To the left is a mailing piece 
designed to be used as a stuffer with 
monthly statements or with a form 
letter composed by the dealer to suit 
his locality. At the right is a sample 
newspaper advertisement calculated 
to draw inquiries to the dealer’s 
place of business. Imprinted reprints 


of the former are available at low. 


cost; a newspaper mat of the latter 
may be had for 25 cents by writing 
to the 
AMERICAN LUMBERMAN 
431 S. Dearborn Street 
Chicago, Ill. 
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tern is to be a diagonal one mark a 
point on the long side of the field an 
equal distance from the point P, as P 
is from the center of the field (see 
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drawing). The distance from P to Q2 
or to Q1 is the same distance as from 
P to the center of the field. Draw 
lines from Q1 and Q2 through the cen- 
ter of the field. These are the major 
diagonal axes. 

Whatever layout is used application 
must start from the center, and the 
placing of the first sheet of material is 
the key to the entire application and 
determines how much waste and cut- 
ting and fitting will be involved. Here’s 
how to determine the best position for 
the starting unit with relation to the 
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field center (see diagrams). 

Using one of the actual units of wall- 
board, either square or rectangular as 
the case may be, indicate the exact cen- 
ter as point A. Next mark one corner 
as B and designate as C the midpoint 
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Designate 


of the short side nearest B. 
as G the other corner on the same side 


as C and B. Layout point D on the 
edge of the board so that length b-G is 
the same as length G-D. Establish 
point E the same distance from B as 
point C is from B on the B-G side and 
connect the points E and C with a line. 
Drill a hole at the intersecting point 
and another at A. Temporarily fix 


this board to the ceiling with point B 
directly over the ceiling center, and 














Johns-Manville photo 
measure from the edges of this trial 
board to the side and ends of the ceil- 
ing field, thus determining the cutting, 
fitting and waste involved. 

Remove the trial unit and fix it in 
place temporarily again with A over 
the ceiling center point and again take 
measurements. Repeat this process 
with points C and F over the field 
center, thus determining which posi- 
tion for the first unit will cause the 
least waste and cutting and trimming 
labor. Symmetry of design will also 
be assured. 

In installing wall plank it is recom- 
mended that a base line first be es- 
tablished after center lines have been 
laid out. The base line is parallel to 
the long edge of the first plank unit 
to be installed. For a balanced lay- 





Celotex photo 

out, the distance from the center line 
to the base line should be measured 
carefully to obtain symmetry in the 
finished panel. For verticle designs 
the base line should be vertical and the 
start should be made from the left side 
of the area. When two lengths of plank 
are applied end to end, butt the square 
cut edges together with moderate con- 
tact and secure both ends to a nailing 
member. 

Cross-furring is necessary when 
plank is installed vertically to open wall 
framing, these strips being spaced at 
nine inch intervals up to shoulder 
height and 16 inches on center, prefer- 
ably 12, above this height. When 
plank is applied horizontally the fram- 
ing should also be cross-furred con- 
forming to the planks’ width but never 
more than 16 inches on center. 


Barclay photo 








October 17, 1942 





a 


A number of the manufacturers of 
wall boards have developed patented 
clips of various design to provide a 
concealed method of fastening their 
product to walls and ceiling. Others 
rely on nailing concealed in the joints. 
This applies to ceramic types of board 
as well as to the fibre board products. 

Below: Wallboard storage methods 
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Marsh Wall Products photo 
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Here are Twelve Ways to Put 
Ceilings on Operating Expenses 


Lumber dealers burdened with heavy 
expenses will have difficulty coming 
through the duration unscathed unless 
they prune sharply. These 12 sugges- 
tions will help dealers effect maximum 
cost control. 


1. Don’t under-rate your overhead. 
Many dealers do not include all legiti- 
mate expenses under overhead, omit- 
ting such items as_ depreciation, 
allowance for loss on bad debts, com- 
pensation for personal services, etc. 
Such omissions run high in some estab- 
lishments and result in two serious 
defects: (1) They give an erroneous 
picture of expenses, which begets un- 
profitable pricing: (2) They increase 
tax expense because if all expenses are 
not included in overhead, the dealer 
will pay higher income taxes. 


2. Don’t say, “I can’t cut ex- 


penses,” because you don’t know until 
you analyze them critically and few 
lumber dealers do that. Study your 
overhead expense carefully and you'll 
be surprised how you can economize 
here and there by keeping closer tabs 
on operations. Get maximum value out 
of wattage burned by keeping light 
bulbs clean. Dirty bulbs “up” light 
expense as much as one-third. Get 
maximum value of fuel consumed by 
having flues cleaned and the system re- 
conditioned as far as priorities permit. 
Repair leaking faucets and _ toilets. 
Such little things were disregarded yes- 
terday. Today, with margins slimmed 
by war restrictions, these little loss 
leaks are a more serious threat to sur- 
vival. Check your insurance policies 
with your agent. Many dealers are 
paying too much for coverage or pay- 
ing for too much coverage. 


3. Keep adequate stock control rec- 
ords. You should know what happens 
(o your purchases of goods for re-sale 
and supplies. Laxity here is more 
costly because goods cost more, and as 
time goes on, more and more items will 
be hard to get. Keep a record of dam- 
age, breakage and waste to check on the 
efficiency of yardmen, delivery men and 
office workers. Go over this record 
monthly and impress upon your em- 
ployes the importance for economy, 
greater economy than ever before. 


4. Be chary of long-term commit- 
ments, they tie up cash. One lesson 
that the first world war taught was 


the danger of owning excessive plant 
capacity in an inflated war economy 
because it reacted adversely when peace 
came. Expansion brings higher fixed 
charges and it is unwise to increase 
your fixed burden at this time. 


5. Tax expense will be high for the 
duration and after. It can be mini- 
mized by close attention to rules and 
regulations. Savings may be effected 
on income tax particularly if you make 
sure to take all legitimate deductions 
on bad debts, losses on inventory, de- 
preciation, obsolescence, etc. Tax ex- 
pense is now a major item. Watch it 
closely. It may pay to get the assis- 
tance of an accountant for this work. 
When tax expense was less, the counsel 
of a tax practitioner may not have 
effected sufficient saving to pay the toll 
but now the reverse may be true. 


6. If you owe interest-bearing debts 
or mortgages, liquidate them if you can, 
to cut interest expense and minimize 
inflation. President Roosevelt advised 
this in one of his radio talks. 


7. Keep adequate working capital 
on hand, which is the excess of current 
assets over current liabilities, as shown 
on your financial statement. If the 
ratio of current assets to current liabili- 
ties is 2% to 1 or better, your working 
capital should be adequate. Do not get 
caught by the super-charged speed with 
which the present cycle will gyrate as 
we near the end of the period. 
Liquidity is more important today than 
ever. Despite the abundance of cur- 
rency and business, the government is 
cracking down on credit and bank loans 
and you will have a harder time getting 
funds for the duration, so keep your 
eyes on working capital from month- 
to-month because you must depend 
largely on your own bankroll to carry 
you on. This has one economy ad- 
vantage. You will not have to pay 
interest on your own working capital. 
Many lumber dealers carrying heavy 
receivables in normal times have to 
borrow to meet their obligations, which 
increases expenses unnecessarily. 


8. Inventory monthly, if you can, 
at least quarterly. Once upon a time, 
the dealer took inventory annually or 
semi-annually, thought that was 
enough. Today, he must narrow the 
gap on loss by taking a physical in- 
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ventory more often, then adjust the 
stock control records to agree with the 
physical count. 

9. Go over your March cost of sales, 
the base-period when prices were 
frozen. Determine whether you were 
costing sales profitably then and make 
comparison with current figures. If 
your figures are accurate and show 
that you are now selling at a loss, you 
have an opportunity to prove your case 
and get authorization from OPA to in- 
crease prices to profitable levels. If 
you pass up this chore and continue to 
sell at a loss, you can’t win. 


10. Give more thought to business 
management. Analyze your profit and 
loss statement monthly. Read your 
trade papers thoroughly for pointers. 
The information contained therein will 
help you survive the crisis. Lumber 
dealers would be in a bad way if they 
didn’t have trade papers to give them 
the lowdown on governmental regula- 
tions, profit-planning under ceilings 
and advice on the merchandising of re- 
lated lines. 


11. Delivery trucks and sales cars 
bear close watching. By now, every 
lumber dealer should have adjusted his 
business vehicles to wartime economy. 
Anent rubber and gas, enough has been 
said already. [Every dealer knows that 
he must conserve here but there are 
other angles to automotive conservation 
that all dealers are not checking at this 
time, such as daily reports on truck 
operation, bi-weekly inspection reports 
and periodical overhauls. Truck main- 
tenance must be watched more carefully 
than ever before to prevent the little 
repairs from becoming serious over- 
hauls. Radiator, fan belt, brakes, 
shock absorbers, lubrication, wheel 
alignment and anti-freeze solutions are 
some of the things that must be 
watched with eagle eye to keep car 
mileage at minimum. Drivers must be 
made aware of the necessity for com- 
petent supervision. 


12. Figure selling prices profitably. 
Beware of the slap-happy pricing so 
common in peacetime. Include in your 
expenses a war reserve to take care of 
possible losses through inflation, de- 
flation or further governmental restric- 
tions. Dealers adopting this plan figure 
Y% to 1 per cent on sales. Include 
allowances for bad debts, depreciation, 
loss on inventory. Many lumber deal- 
ers have short-changed themselves on 
sales in the past because their figures 
did not include these regulation busi- 
ness reserves. 
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Top: Conversion plan for long narrow space. 
Below: Plan for shorter space. Top right: Con- 
verted stores’ back yard fixed for children's 
play. Lower right: Small store space in front 
of home. 


Two facts add up to one answer 
and a possibility for some business for 
the lumber dealer. 

1. Many small merchants are going 
out of business because of wartime re- 
strictions. Thus an ever increasing 
number of store buildings are being 
vacated, and real estate agents are hav- 
ing difficulty finding new tenants. 


2. Residential property in many 
communities is crowded to capacity ; 
people are having difficulty in finding 
living accommodations. 

The answer is obvious, and has been 
capitalized upon in some areas. Stores 
are being converted into living quarters 
which, according to the housewives 
living therein, have proven to be very 
comfortable. 

The problem of layout is not difficult 
although it varies according to the 
depth and width of the store space. 
The accompanying drawings show a 
widely accepted plan for a long and 
narrow space and one for a space that 
is somewhat shorter. In most cases it 
is unnecessary to move plumbing, the 
store’s toilet facilities serving ad- 
aquately, and the kitchen sink (if there 
is none in the store) being installed 
on the wall of the present cut-off toilet 
room. A shower can be erected in the 
same vicinity for less than $100, or if 
there is room, a bathtub can be set up 
for somewhat less cost. 

Light and air circulation for most 
of the rooms in the long narrow space 
with openings only at either end, is 
adequate if the partitions are built only 
seven or eight feet high and do not 
extend up to the ceiling. The front show 
window makes the living room excep- 
tionally cheerful, and light from this 
window will carry along the ceiling 
throughout the entire length of the 
space. Furthermore most one-story 
store buildings are equipped with a 
skylight, and if the partitions are 
erected so that the skylight is split by 
one of them, two rooms will share the 
light and air which it provides. The 
back room, usually the kitchen, is 
lighted by windows and the door in the 
rear of the store. 

Housewives who have show-window 
fronts to their homes have achieved a 
high degree of privacy by stretching a 
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rod or a cord the entire length of the 
window at the back edge of the show- 
case and at a height which will allow 
standard glass curtains, when hung 
thereon, to just clear the floor of the 
show case. In addition window shades 
(usually two wide ones), are hung 
frem the ceiling either at this point or 
else next to the glass. Because of the 
fact that the glass curtains are back 
from the window passersby are unable 
to see into the interior, during the day- 
time, while those inside have splendid 
light and a splendid view of the street. 
At night, when lights are burning the 





the shades are drawn to foil the hyper- 
curious. Some store-living housewives 
have arranged potted plants, the flag, 
etc., in their show windows to provide 
an attractive front for their home. 
When the space is improved in the 
manner described above it can readily 
be transformed back into commercial 
property if the need arises or if it is 





advantageous to the owner to do so. 
However, some store owners, after hav- 
ing their property untenanted for many 
months, decide that the surrounding 
neighborhood has so changed since the 
building was erected that the location 
makes it unwise to expect that it will 
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ever again be profitable as a com- 
mercial structure. 

In such an event changes of a more 
permanent nature are in order. In 
some cases, such as one of those pic- 
tured here, the show window: may be 
bricked or closed up and regular win- 
dow sash installed in the front wall. 
Perhaps a more modern and desirable 
solution is the use of glass block for 
either the entire height of the former 
show window or for the top portion of 
this wall, thus leaving wall space on 
the interior which will be much appre- 
ciated by the housewife as she proceeds 
to place her furniture. 

When a “permanent” job is being 
done, windows can be cut into those 
stores which have an outside wall to 
provide added ventilation for the bed- 
rooms, and in this event the partitions 
can be run to the ceiling. 

In more ways than one a close friend- 
ship with the local real estate agent is a 
valuable asset to the lumber dealer, for 
perhaps better than anyone else, he is 
in a position to be aware of the desires 
of many persons in regard to their 
home and business space needs. The 
real estate agent is a logical source of 
leads for store conversion business, be- 
cause he has at hand facts concerning 
store property which is idle and which 
is likely to stay idle as long as it is 
suited only to commercial use. 

Then it is up to the lumber dealer to 
show him how the property can be 
made to produce revenue once more 
by being converted into living quarters. 
Such jobs can be done with a minimum 
of critical materials as wallboard is the 
principal substance used. In the Chi- 
cago area, wallboard partitions on such 
a job, finished both sides, can be erected 
for about $2 per foot complete. These 
partitions may be either of the pre- 
finished type or may be painted or 
wallpapered. 

Most stores which are ready to be 
converted into living quarters are not 
high rent producers as commercial 
property, and it is usually possible to 
rent them as a home for about the same 
amount of rental that they formerly 
brought as a store. One ambitious 
woman who rented such a place for her 
home asked the agent to cut off a six 
foot strip across the entire front of the 
space, and in this she has set up a dis- 
play of knick-knacks and gift items, 
from which she gains a little revenue _ 
which helps to pay her rent. 


Top: Vacant store which agent is willing to 
make into an apartment. Center: One which 
as been so changed. Bottom: Permanent 
conversion with show windows bricked up and 
sash installed. 
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Science has marked the way to fas- 
cinating transformations which add 
greatly to the importance of wood as a 
resource of our developing civilization. 
Chemical conversion of wood adds high 
values to the raw material and, in gen- 
eral, does not produce wood substi- 
tutes, thus having no detrimental effect 
on the consumption and price of lum- 


ber. As witnessed during the present 
emergency, wood, being replaceable 


and growable, will be called more and 
more to supplement the exhaustible 
materials thus offering potentialities as 
a basis of forest land values, useful in- 
dustries and productive employment. 
Technical research work done by the 
senior author for a number of years 
shows that wood is a potential source 
of chemical raw materials which may 
far outstrip coal, petroleum and min- 
eral resources in future utility. The 
-forests—producers of cellulose and 
lignin—may be cropped several times 
in a generation and yield a much larger 
total of industrial material than at 
present. Wood waste lost during 
manufacture and use, amounting to 
nearly two thirds of the entire forest 


drain and estimated at more than three 
hundred million tons yearly, of which 
more than one hundred million tons are 
readily available at very low cost, offer 
another incentive for the chemical 
utilization of wood. 

The future may see a large develop- 
ment of the use of wood as a source of 
fuel for internal-combustion engines. 
One method is to convert wood into 
alcohol; another method, used exten- 
sively in Europe, is to convert wood 
into a gas in a special unit, which then 
is fed directly to the engine. About 
twenty pounds of wood are equivalent 
to one gallon of gasoline. Due to the 
difficulty in transporting gasoline and 
fuel oil to certain states, a thought may 
be given to developing this engine fuel 
in case of a long conflict. The waste 
wood alone in the states of Washington 
and Oregon could abundantly supply 
with fuel all the automobiles, trucks, 
and tractors within their borders. 


Pulp, Paper, and 
Cellulose Products 


The chemical composition of wood 
is approximately sixty per cent cellu- 
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Utilization of Wood and 
Wood Waste in the 
Chemical Industries 


By Robert S. Aries and John I. Knudson 
Polytechnic Institute, Brooklyn, New York 


lose, thirty per cent lignin and ten per 
cent sugars and extractives. Cellulose 
is at present the most important part 
of wood from the chemical-industrial 
point of view. It is produced in the 
plant by putting together in a specific 
way molecules of glucose, the kind of 
sugar found in corn syrups. Thus from 
water, air, and sunlight, nature pro- 
duces a bountiful supply of raw mate- 
rial that the modern age finds increas- 
ingly necessary in its affairs. The 
manufacture of cellulose products has 
been increasing by 200,000 tons per 
year even during the height of the de- 
pression. Cotton, flax and other agri- 
cultural products also contain cellu- 
lose, but wood is its most abundant, 
compact and relatively cheap source. 
Thus paper used to be made from cot- 
ton and linen rags until the develop- 
ment of the wood grinding process. 
Today ground wood pulp, made prin- 
cipally from spruce, hemlock, and other 
conifers with little resin, supplies more 
than three-fourths the material of all 
the cheaper printing papers and nearly 
one-half the material of the various 
paper boards. 
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The soda process, a method of ob- 
taining pulp by caustic cooking, is used 
mostly for soft-fibered woods of broad 
leaved species such as aspen and gum. 
The pulp is white, non-transparent and 
is used mostly in book and magazine 
papers. 

The acid or sulphite process was dis- 
covered by an American, but first com- 





TABLE I 
Use of Cellulose for Pulp and Allied 
Products 


Percent 

Package boards and wall boards... 36.4 
TUCWRPTINE PAPEP 6 occ cicccccccesens 25.4 
WHeEEOOERE DPEMEE onic Cee eacncsees 12.4 
co EEE Cer ee rr 9.8 
WORREMINEE PORDOP oc es ciiccccesn news 4.0 
I arts con a ahaa laren! avers) alacei shit eleva ns 3.8 
a ey 3.7 
Absorbents, covers, and miscel- 

MPI ses cho nsec ova ese 1a i oe Atami oe gear e 4.6 





Source: U. S. Department of Agricul- 
ture, Forest Service (1939). 





mercialized in Sweden. It is applied 
to coniferous wood low in resin con- 
tent and furnishes the United States 
with twenty-five per cent of its news- 
print and book papers, more than one- 
third of its wrapping paper and a major 
part of its writing and other fine 
papers. 

The sulfate or kraft process, alkaline 
in character, produces strong wrapping 
paper and container boards from resin- 
ous woods, especially southern pines. 
Its manufacture constitutes at present 
about one-third of the total pulp pro- 
duction in the United States. Research 
has shown the way to modifications of 
the pulping process and_ bleaching 


Pictures on facing page show (left to 
right) equipment used in the chemical 
cooking of wood chips; and the refining 
of pulp in beaters. Below: some plastic 
products of cellulose acetate 
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Future of Chemical Utilization of Wood 


The lumber industry is just beginning to realize the value to itself 
of research on the chemical utilization of wood. Only recently sev- 
eral lumber companies have established research laboratories with 
staffs working mainly on waste utilization. Synthetic construction 
materials made from non-merchantable species and the pressing of 
inferior lumber into hard, dense, attractive building materials are 
receiving special attention by the industry. 


The chemical use of wood cellulose has expanded tremendously 
during the last two decades—period during which the use of logs 
and other sawn products has decreased considerably. This fact gives 
a clue to the future of the chemical utilization of wood. The con- 
viction is growing in the lumber industry that its future prosperity 
depends much upon carrying manufacure as far as possible, thus 
getting away from the low-price level which is almost universally 
associated with basic materials. This will involve careful integra- 
tion and will extend the industry into the domain of chemical manu- 
facture. Research will transform wood into a raw material analogous 
with our conception of mineral ores and suitable for conversion into 
other substances and goods. Forests will be considered producers of 
cellulose, tannins, lignin, resins, ete., while their natural form will 
be less and less directly used. Forests may be cropped several times 
in a generation and yield a much larger total of industrial material 
than at present. 


The amount of wood which is used at present for chemical con- 
version is about ten times smaller than the amount used for mechan- 
ical purposes; however, this amount may be easily doubled in the 
future, especially on account of the fact the quality is not very im- 
portant in the case of chemical conversion and most wastes could 
be utilized. Some nations have made wood their most essential raw 
material, making up deficiencies in food, clothing, shelter, war essen- 
tials and motor fuel. We have not outgrown the “age of wood”, in 
fact, research will show that we are only growing into it. 








methods, by which the pulp can be 


over two million tons annually. 


The 


adapted to the production of many 
papers besides kraft; the results are 
now being applied commercially, and 
as a result bleached sulfate pulp is en- 
tering a field of usefulness. 

A multitude of other processes are 
at present in the process of develop- 
ment. Thus, the Forest Products Lab- 
oratory has been successful in a “semi- 
chemical” process which produces low 
cost pulp from species used for news- 
print up to the present. 

Pulp and paper is the largest single 
item of chemical conversion constitut- 
ing five per cent of all the wood utilized 
in this country. About two hundred 
and twenty-five pounds of paper and 
boards are consumed yearly by every 
man, woman, and child in the country. 
More than nine thousand uses of paper 
have been enumerated. By an integra- 
tion of the saw mill and pulp mill, 
wood waste in form of limbs, tops, and 
trees unsuitable for lumber can be used 
for pulping. At present these wastes 
should replace to a great extent the 
imports which, in normal times, were 


task of research in furthering the pro- 
duction of pulp and paper from do- 
mestic material is even deeper. Higher 
yields and better pulp quality from 
native woods is desirable. Woods not 
used up to the present have to be util- 
ized. In the future we shall un- 
doubtedly witness a trend toward 
greater domestic self sufficiency. 


Rayon and Cellophane 


The development of cellulose syn- 
thetic fibers has been startling. From 
three-hundred thousand pounds in 
1911, their production increased to 
three-hundred and fifty million pounds 
in 1940 or five times as much as silk 
or equal the amount of the consump- 
tion of wool. Present day develop- 
ments may force even a greater strain 
on the industry. Most of the rayon 
produced is made by the viscose 
process and sixty per cent of it is 
obtained from highly purified wood 
cellulose, cotton linters being its chief 
competitor. The strength and wearing 
qualities of synthetic fibers decrease in 
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proportion to the degradation or break- 
ing down of the molecular structure of 
the cellulose. The efforts of chemists 
and engineers are therefore focused on 
the modifications of the processes in 
order to yield high quality fibers with- 
out breaking down the cellulose mole- 
cule to any great extent. Many of us 
have noticed the superiority of present 
day fibers over those offered during the 
earlier the industry—and 
plenty more will be accomplished. 

By a process similar to the produc- 
tion of rayon, thin sheets of cellophane 
can be made. Cellulose acetate is 
widely used for motion-picture film as 
well as for molding a very stable plas- 
tic used in airplanes, bottle caps, and 
a multitude of other articles. By re- 
acting nitric acid on cellulose we obtain 
cellulose nitrate or nitrocellulose, which 
is the basis of dynamite. Combined 
- with camphor, it forms celluloid, a ma- 
terial widely used in war and peace. 

Various other plastics, lacquers, etc., 
have been produced in recent years 
from cellulose by its combination with 
various acids and alcohols. Beyond 
any doubt, research will find many new 
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At left is a still for 
producing alcohol 
from wood. An al- 
cohol plant with a 
daily supply of 180 
tons of wood can 
produce 4000 gal- 
lons of 190 proof 
alcohol at a cost of 
less than twenty 
cents a gallon 





uses for this remarkable product of the 
forests in order to satisfy both present 
day needs and the requirements of the 
post-war period. 


What Can We Do with Lignin? 


In comparison with cellulose, the 
field of lignin chemistry is relatively 
unexplored. Lignin binds the cellulose 
fibers together in the wood. During 
pulping it is dissolved and generally 
wasted. Pulping liquors alone may 
supply more than 1.5 million tons of 
lignin annually in addition to the many 
million tons which may be supplied by 
forest and sawmill wastes. 

Current chemical research may 
transform this field into a profitable 
source of income to the forest products 
industry and each year brings us closer 
to this goal through the efforts of 
dozens of laboratories. At present 
lignin is used as a fertilizer, a binder 
for road surfaces, a linoleum paste, in 
electroplating (to increase the output), 
the production of alcohol, yeast, vanil- 
lin, and several other organic products. 

On account of its adhesive proper- 
ties, excellent plastics could be made 
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with lignin—a field which undoubtedly 
offers great promise. Thus the Ma- 


sonite Corporation produces cured 
lignin sheets while the Marathon 


Chemical Company produces both lam- 
inated sheets and a molding powder. 
Lignin and cellulose have been made 
by the Forest Products Laboratory 
into a satisfactory raw material for 
plastics by means of an acid treatment. 
The Polyxor Chemical Company has 
developed a new type of resin whose 
lignin content can be varied in accord- 
ance with the desired properties of the 
final product. The resin is thermo- 
plastic and can be made thermosetting 
and it is well suited for coatings and 
plastics. Because of the scarcity of 
other resins at present, resins made 
from wood, available in almost un- 
limited quantities, are of definite im- 
portance. Plastic fillers containing 
more lignin than wood flour have also 
been developed in the last few years 
and have already been widely accepted 
by the industry. About one-hundred 
thousand tons of fillers are utilized in 
the United States annually, asbestos 
and wood flour being the most com- 
mon. 


Oxalic Acid From Sawdust 


Before World War I, oxalic acid 
was made from sawdust. Technical 
developments, however, made possible 
its cheaper synthetic production. Re- 
cently Dr. Othmer and his co-workers 
at the Polytechnic Institute of Brook- 
lyn have re-investigated the possibility 
of producing oxalic acid as well as 
acetic acid and wood alcohol from 
waste wood by utilizing modern chem- 
ical methods. On account of the pres- 
ent shortage of the products obtained, 
this research is of vital importance in 
the present emergency ; besides its pro- 
duction will utilize profitably about 
twelve million pounds of sawdust. 


Sugar, Ethyl Alcohol, 
Synthetic Rubber 

Several European countries now 
supplement their scarce food supplies 
by the production of sugar from wood 
by means of a process called hydrolysis, 
or the chemical addition of water. 

The sugars can easily be converted 
into alcohol by the action of micro- 
organisms (bacteria) in a_ process 
called fermentation. The manufacture 
of industrial alcohol is one method of 
utilizing lumber mill refuse on a large 
scale. An alcohol plant with a daily 
supply of one-hundred and eighty tons 
of wood can produce four-thousand 
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gallons of one-hundred and_ ninety 
proof alcohol at a cost of less than 
twenty cents a gallon. 

Alcohol is itself vitally needed today, 
but it may be further processed into 
butadiene, the raw material of syn- 
thetic rubber. Thus from wood may 
be obtained food, alcohol, and rubber 
as the result of one and the same con- 
version process—hydrolysis. 


Products of Wood Distillation 

Hardwood distillation is one of the 
oldest industries, charcoal being its 
earliest product. However, chemistry 
creeped into the industry, both in- 
creasing the yields of charcoal and re- 
covering a multitude of other products 
from the vapors generated. At present 
the industry produces twenty-million 
bushels of charcoal, large quantities of 
wood tars, more than four million tons 
of wood alcohol, the equivalent of 
thirty-five thousand tons of acetic acid 
and many tons of activated carbon- 
products valued at more than seven 
million dollars yearly. 

The wood distillation industry has 
been saved several times from economic 
strangling by the application of modern 
chemical engineering techniques. Wood 
dealers have a keen interest in the dis- 
tillation of wood since the distillation 
industry is not concerned with either 
the size or quality of the wood it con- 
sumes. About seventy percent of its 
raw materials can be classified as wood 
waste. 

The softwood distillation or naval 
stores industry uses essentially light- 
wood and stumps, its principal prod- 
ucts being turpentine, tar oils, and 
rosins—products valued at forty-five 
million dollars a year. 


The Use of Bark and Extractives 
Historical records indicate that the 
barks of trees were a known source of 
tannings for leather products among the 
ancients. All tannins are bitter in taste 
and have the property of combining 
with the leather to form an insoluble 
substance. Although science has de- 
veloped chrome tanning, natural tan- 
nins still dominate the field. The in- 
dustry utilizes more than three-hun- 
dred thousand cords of wood annually 
and utilizes more than three-hundred 
million pounds of wood extracts 
of which a large portion were im- 
ported. Doubtless, the United States 
could be entirely self supporting ; tan- 
ners and = scientists, however, have 


much work ahead of them before such 
a Situation can come about. 
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Utilization of Wood and Wood Waste 
in the Chemical Industries 


Trees 


Aspen 
Basswood (linden) 
Beech 


Birch 


Cedar, eastern red 


Cedar, northern 
white 
Chestnut 


Fir, balsam 


Fir, Douglas 
Hemlock, eastern 
(hemlock spruce) 


Hemlock, western 


Maple, sugar 


Softwood Waste 


Oak 


Oak, chestnut and 
black 

Osage orange 

Pines, southern 


Poplar, balsam 
Poplar, yellow 
Redwood 

Spruce, eastern 


Spruce, Sitka 


Tupelo 
Willow 
Tung tree 





Product 
Paper pulp 
Paper pulp 
Paper pulp 
Charcoal 
Methanol 
Acetate of lime 
Wood tar 


Charcoal 
Methanol 
Acetate of lime 
Birch tar oil 
Cedar-leaf oil 
Cedar-wood oil 


Volatile oil 


Extract 

Paper pulp 

Mechanical wood 
pulp 

Canada balsam 


Volatile oil 

Chemical wood pulp 

Mechanical wood 
pulp 

Chemical wood pulp 

Extract 

Volatile oil 

Mechanical wood 
pulp 

Chemical wood pulp 

Alpha-cellulose 


Charcoal 
Wood alcohol 


Acetate of lime 
Hardwood tar 
Wood creosote oil 
Pyrolignite of iron 


Chemical wood pulp 


Wood flour 
Oxalic acid 


Floor sweeping 
compounds 

Gypsum plaster 
board 


Acetate of lime 
Pyrolignite of iron 
Wood alcohol 


Charcoal 


Extracts 

Extracts 

Gum spirits of tur- 
pentine 

Gum rosin 

Turpentine 

Pine tar 


Pine tar oil 

Pine pitch 

Charcoal 

Chemical wood pulp 

Lignin-containing 
wood fiber 


Chemical wood pulp 
Chemical wood pulp 
Fiberboard 
Mechanical wood 
pulp 
Chemical wood pulp 
Alpha-cellulose 
Absorbent wood 
cellulose 
Mechanical wood 


pulp 
Chemical wood pulp 


Chemical wood pulp 
Charcoal 
Drying oil 


Uses 

Book paper 

Book paper 

Book paper 

Fuel, absorbent 

Solvent, source of formaldehyde 
Source of acetone and acetic acid 
Source of medicinal creosote 


Fuel, absorbent 

Solvent, source of formaldehyde 
Source of acetone and acetic acid 
Leather dressing 


Medicinal 
Moth repellent, perfuming soap, 
medicinal 


Medicinal 


Tanning 
Roofing paper, fiberboard 


Newsprint paper 

Adhesive for lenses, lacquer, mount- 
ing microscopic specimens 

Perfuming soap 

Paper, fiberboard 


Newsprint paper 
Book paper 
Tanning sole leather 
Medicinal 


Newsprint paper 
Paper 
Rayon, transparent wrapping 


Fuel, absorbent, metallurgy 

Solvent, making formaldehyde-Alco- 
hol denaturant, anti-freeze 

Source of acetone and acetic acid 

Ore flotation 

Disinfectant, ore flotation 

Dyeing, calico printing 

Fiberboard; wrapping, sheathing, 
and roofing paper 

Filler in molded plastics 

Chemical processes, bleaching straw 
and wood, ink and rust removers 

Cleaning floors 


Walls 


Source of acetic acid and acetone 

Dyeing, calico printing 

Solvent, denaturant for alcohol, 
source of formaldehyde 

Fuel, metallurgy, absorbent 


Tanning sole leather 

Dyeing leather and textiles 

Paint thinner, solvent, source of 
pinene for synthetic camphor 

Varnishes, soaps, paper size 

Paint thinner 

Roofing compositions, ore flotation, 
paint, tar soap, on cordage 

Medicinal 

Shoemaker’s wax, caulking decks 

Fuel 

Wrapping and bag paper, fiberboard 

Pressed-wood paneling, wallboard, 
insulating board 


Book paper 
Book and blotting paper 
Insulation 


Newsprint paper 
Book and writing paper 
Rayon, transparent wrapper 


Absorbent pads 


Newsprint paper 
Book and writing papers 


Wrapping and book paper 
Absorbent, black gunpowder 
Varnish, paint 


*Source: U. S. Dept. of Agriculture (1939). 
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M-208 Amendment No. 2 


The WPB has issued a second amendment 
to Conservation Order M-208. 

The original order contained a 60-day limit 
on inventory, or a 20-day limit in the case 
of green lumber. This limit has been re- 
moved from producers; such as concentra- 
tion yards and box factories. The WPB 
hopes in this way to encourage small mills 
to remain in production; since box factories, 
concentration yards and other yards qualify- 
ing under the definitions as “producers” are 
the natural customers of these small mills. 

Some changes have been made in the classi- 
fication of sales, and a special ruling has 
been made in regard to preference ratings. 
Under the original order, preference ratings 
applying to Lists A, B, and C were assigned 
“unless a higher rating is applied or ex- 
tended thereunto under a preference rating or 
certificate.” As the order is amended, no 
preference rating is assigned by M-208 if the 
user is entitled to apply or extend a rating, 
either lower or higher, on any other certifi- 
cate. As we understand it, the M-208 ratings 
are used only if no other ratings have been 
or can be applied to the given order. 

Changes were made in the restricted list; 
and No. 1 common yellow pine can now be 
shipped on Class Three orders. Softwoods 
can be delivered as between producers with- 
out restrictions. Prefabricated housing has 
been added to List B, under Class Three 
orders. 


More Changes? 


This page repeats earlier predictions that 
still further changes will be made. Reasons 
are clear enough. Lumber uses, vital to the 
war effort, are not being recognized by the 
order as it now stands. Service potentials, 
especially in the hands of retailers, are not 
being utilized. The feelings persist in Wash- 
ington that M-208 may give way, in large 
part, to a system of direct allocations. 

A fairly clear, though not definable, change 
is becoming apparent in official circles in 
relation to the distribution of civilan goods. 
More serious attention is given to this matter. 
But don’t take it to mean that the govern- 


ment will relax rules just to aid private 
business or to increase civilian comfort. 
Civilian business, until recently, has gen- 


erally been looked upon as strong and self- 
sustaining; able to stand almost any diver- 
sions for war purposes. The diversions will 


continue; but it is recognized now that if 


minimum civilian standards are to be main- 
tained they must be planned for with care. 
Future changes will be made with 


se 


* \ . 

J 
%°,% COQ 
. 


more 


Amemecanfiunberman 


SR SO 
ota 
fe. & © 
* & «4, 
eo a? oe 
4 a 


% 
¢,%.2 © 2, 








thought about civilians: with more effort to 
make available goods serve those minimum 
standards. There'll not be more goods avail- 
able; but they'll be handled with more ex- 
actness. 

Don't expect a general shortage of con- 
sumer goods immediately. Some lines are 
short, and you know what they are. Addi- 
tional rationing is said to be in the works; 
meat, for example, if voluntary curtailment 
doesn’t work. But the latest estimate made 
by the Department of Commerce indicated 
a combined inventory of goods in the hands 
of manufacturers, wholesalers and retailers 
of close to thirty billions. That’s an in- 
crease over the figures of a year earlier of 
more than eight percent; a total of some- 
thing like six months’ supply. We can't live 
on that backlog indefinitely, but there it is; 
shouldn't be ignored in the predictions. 


Southern Hardwood Specials 


Amendment No. 2, MPR 97 (Southern 
Hardwood Lumber), revokes the earlier 
method of pricing recurring and non-recur- 
ring special grades. Under the new rules 
the figures are arrived at by adjusting the 
maximum price for the most comparable 
standard grade or item “in accordance with 
the differential which was employed, or would 
have been employed, by the producing mill 
during the period Oct. 1-15, 1942.” The mill 
must report these prices to the OPA within 
thirty days. Once a price has been officially 
established, the seller is not required to re- 
port subsequent sales. Reports filed by mills 
prior to Oct. 10, in accordance with the 
earlier rules, will be considered by the OPA 
as reports filed under the new amendment. 
Maximum prices approved for “non-recur- 


ring” specials prior to Oct. 10 continue in 
effect. 
Transportation and Overtime 

The OPA has announced that higher 
transportation costs caused by _ increased 


freight rates on Douglas fir doors may be in- 
cluded in the manufacturer’s selling price. 
The seller is to use the method for comput- 
ing transportation costs that he used in the 
thirty-day period ending Dec. 10, 1941. 

The OPA ruled, some weeks ago, that 
West Coast logging companies, qualifying as 
overtime producers, would be permitted to 
add certain surcharges to the maximum 
price. The agency has announced that about 
60 companies have been certified as operating 
on a 48-hour week; seven on a 54-hour 
week; and one, the West Fork Logging Co., 
Tacoma, on a 60-hour week. Others are be- 
ing added to the list. 
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Housing 

Unless it runs into legal difficulties, the 
NHA is likely to start a big remodel-and- 
rent program for housing war workers. This 
plan calls for the agency’s taking over and 
reconditioning vacant and run-down struc- 
tures and renting them for the duration. 
The NHA would pay rent to the owners; 
and at the end of the emergency the owners 
would receive back their remodeled build- 
ings. Government improvement of private 
property is the possible legal snag. 

The idea of billeting war workers in de- 
fense areas is being revived. An additional 
$600,000,000 has been made available for 
defense housing; estimated to provide some 
275,000 housing units. 

Meanwhile, an official release carried the 
estimate by the WPB that the volume of all 
building and engineering construction—ex- 
clusive of shipbuilding—scheduled for the 
war program in 1943 will drop by more 
than a third. 


Centralized Buying 


A Procuring Agency, which is essentially 
the Construction Division of the Army 
Corps of Engineers, has been set up with the 
cooperation of the WPB to buy lumber for 
Army, Navy, Maritime Commission, War 
Shipping Administration, Defense Plant 
Corporation, Lend-Lease Administration and 
Treasury Procurement. It is estimated that 
this agency will buy more than half of all 
lumber produced in this country and 85 per- 
cent of the total of species and grades for 
which the Army, Navy and Maritime Com- 
mission have need. It is estimated that 
monthly purchases during the remainder of 
1942 will exceed a billion and a quarter 
board feet. 

The Navy has set up a Lumber Co-ordinat- 
ing Unit, headed by Commdr. Oscar L. 
Carlson, to help administer this unified pro- 
gram. Kenneth C. McIntosh, Portland, 
Oregon, and Charles K. McDowell, Lexing- 
ton, Ky., are Commander Carlson’s as- 
sistants. 


War Economy 


Lumber orders and regulations continue to 
hold top attention; for we have to live with 
them and conform to their requirements. But, 
standing alone, they are negative rules; tel- 
ing us chiefly what we may not do. They 


have to be understood in relation to the na- 
tional program and its objectives. 
wise they don’t add up. 

This understanding is especially important 
at the moment; for during these weeks the 
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country is going through the most drastic 
changes in its economic pattern, from Port- 
land to Portland, ever seen in our long 
history. Put down September and October, 
with some days or weeks of grace beyond, 
as the time when the country turned into the 
avenue of all-out economic mobilization. 

We've long heard prophesies of this all-out 
economy, together with a running story of 
not too well co-ordinated efforts to build it. 
At last a full-circle policy seems to be taking 
shape. The anti-inflation bill, passed by 
Congress at the request of the President and 
implemented at once by his executive order, 
is probably the biggest current step. But 
others are in the making; all parts of a 
pincer movement to bring all national re- 
sources into the war. The tax bill with 
which congress has been working for months 
is not far from enactment, and manpower 
legislation is said to be just around the 
corner. 


Stabilization 

The appointment of James F. Byrnes as 
Director of Economic Stabilization came as 
something of a surprise; chiefly because, as 
a Justice of the Supreme Court, he already 
held one of the most important of public 
offices. The appointment is generally popular 
in the capital. Mr. Byrnes holds enormous 
personal power; so broadly defined that the 
administration of the office will turn largely 
upon his personal wisdom and skill. A Wash- 
ington columnist describes him as a man 
who, if he had to pull your tooth, would get 
it out; but who wouldn’t paste you in the 
jaw, “just for the hell of it.” 

The executive order creating the office in- 
dicates the scope of Mr. Byrnes’ duties. He 
is to have control over “civilian purchasing 
power, prices, rents, wages, salaries, profits, 
rationing, subsidies, and all related matters.” 
Think of this not only in terms of the Direc- 
tor’s powers but also in terms of the changed 
national economic pattern. 

This is an example of the “layering” proc- 
ess in public administration; a method of 
bringing independent but related agencies 
under one head eliminating overlapping func- 
tions if possible, completing the coverage, 
saving as much as possible of the work al- 
ready done. The danger lies in making 
administration top-heavy and remote from 
the job. The layering process is often suc- 
cessful; is always a step toward unified 
control. 

The wide scope of this new top agency is 
further indicated by the membership of the 
Economic Stabilization Board. The Board 
consists of the Secretaries of the Treasury, 
Agriculture, Labor and Commerce, the 
Chairman of the Board of Governors of the 
Federal Reserve Board, the Director of the 
Bureau of the Budget, the Chairman of the 
War Labor Board, and two representatives 
each of labor, management and farmers. The 
representatives of labor are William Green, 
AFL, and Philip Murray, CIO. Manage- 
ment, Eric A. Johnson, U. S. Chamber of 
Commerce, and Ralph E. Flanders, president 
of the Jones and Lambert Machinery Co. 
Agriculture, James G. Patton, Farmers 
Union, and Edward A. O’Neal, Farm Bu- 
reau. 

Probable Results 

Don’t expect Economic Stabilization to be 
smoothly self-operative. It will not be. The 
order was issued and the Directorship set up 
because events in that big field were not 
going well. The wide powers and the wide 
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scope of the agency should help; especially 
in equalizing and standardizing the sacrifices 
asked. But they’ll still be sacrifices; still be 
painful. One immediate effect should be the 
public dramatizing of the fact that the gov- 
ernment is going to see this hard war job 
through. Read the lumber orders in the 
light of that fact. 

Various bruises, shiners and other souve- 
nirs remain from the battle over the stabili- 
zation bill in Congress; fewer, probably than 
might have been expected. Hard words were 
thrown on the floors of Congress and at the 
White House that buttered no parsnips; but 
if these wounds are not forgotten they are 
not being publicly exhibited. 

Real crux of the fight to bulge farm pari- 
ties was not the price levels as such but was 
the matter of farm labor. Farm workers, 
according to records, have been given more 
draft deferments than any other group; but 
still there are not enough to handle food 
production. The effort to set up a special 
agency to make synthetic rubber from farm 
products, some time back, did not succeed in 
its main objective. But it is credited with 
getting the Baruch committee appointed and 
making possible a centralized rubber control. 
The farm parities fight, turning upon farm 
labor, may give an equal push toward na- 
tional labor control. 


Manpower 


The WPB estimates that a third of the 
men lost by logging and lumbering since 
Jan. 1 went to the draft; half to other war 
industries; a sixth, unemployed. The South 
lost some 37 percent of its loggers and lum- 
bermen; woods crews in the West about 
30 percent. Selective Service notified em- 
ployers it was their duty to ask deferment of 
workers needed in lumber operations. 

But we are past the point where impro- 
vised makeshifts can correct the manpower 
problem. Six weeks ago Commissioner Mc- 
Nutt told Congress that manpower legisla- 
tion was “inevitable.” Perhaps, but also full 
of dynamite. 

Senators Hill and Austin have introduced 
bills dealing with the subject; and the legal 
staff of the Manpower Commission is work- 
ing on still another draft and running into a 
maze of administrative difficulties. Anything 
can happen when Congress starts hearings 
and debate. 

Without question, there'll be a hard fight; 
not necessarily opposition to the general idea 
but certainly a hot argument over the degree 
and kind of control. Organized labor is said 
to be “unalterably opposed” to the draft pre- 
pared by the Commission; on the grounds 
that the Commission has not developed a 
comprehensive policy and that voluntary 
methods have not been given a fair trial. 
This may be exploratory opposition or the 
establishing of legislative trading quotas. 


Labor Provisions 


There are some precedents this country 
will not follow. The NLMA News Letter 
quotes from the Congressional Record the 
mobilization order of Haille Selassie: “All 
men 14 to 80 years report, bringing spears. 
Married men bring wives to cook and work. 
Single men bring any convenient woman. 
Men found at home will be shot.” 

Those drafting American mobilization 
legislation turn, naturally enough, to Cana- 
dian and British patterns rather than to 
Ethiopian. If America does follow the 
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Canadian and British models, we may ex- 
pect to see an end of voluntary military en- 
listments and the placing of the military and 
industrial drafts in the hands of a single 
agency. There will probably be a registra- 
tion of men and women, say from 18 to 65, 
and a classification of skills and availability 
for jobs. Expect labor priorities; which will 
mean not only that essential industries will 
get workers but that non-essential industries 
can be compelled to release workers.. Expect 
freezing orders, assignment of workers to 
areas where needed, power to order a person 
to report for qualification as a worker. 

It looks different, when you get down to 
cases; but it’s probably still inevitable. 


Completing the Program 

All this turns, as it must, upon the theory 
of a long war; could change quickly with 
changing events in the war areas. 

Incidentally, it is the business of getting 
down to cases that explains away the charges 
that Washington is lacking in war spirit and 
the will to win. Don’t take those charges 
seriously. These weeks of battling over the 
full-circle war economy have frayed tempers 
and nerves. The charges against Washing- 
ton are based upon a few sober speeches 
made by officials to the effect that, up to the 
present, we’ve been losing the war. Perhaps 
an overstatement for emphasis, but it’s not 
defeatism. The speakers don’t think we're 
going to lose the war; but they do have a 
realistic knowledge of the harsh and hard- 
bitten efforts we must make in order to win. 
It’s the difference between the high-hearted 
claim that an American can lick his weight 
in wildcats and the hard knowledge that this 
isn’t a bare-knuckle fight; that to send fight- 
ing men into action equipped with high spirit 
and bare knuckles is to prepare for another 
Bataan of somber glory and defeat. Wash- 
ington knows we can and will win; has an 
inventory knowledge of what has to be done 
before we do win. 

There'll be more economic realignments 
made, right up to the time that peace re- 
turns; all turning upon the progress of the 
war. Expect the war picture in Europe to 
change rapidly. But, from the home point of 
view, keep in mind the fact that the country 
is rounding into full-circle economic mobili- 
zation. The two movements now in prog- 
ress, tough ones both, as manpower legisla- 
tion and the completion of the tax bill. 
Congress rather hopes to enact the tax bill 
before the November elections. This bill is 
expected to add some 17,000,000 names to 
the income tax lists; produce up to eight 


‘billions in revenue; increase Federal revenue 


returns to something more than twenty-six 
billions. Added to State and local levies, it 
will turn about a third of the country’s in- 
come into the tax pot. 

Take a backward look: A year ago we 
were wondering if the automobile industry 
should be changed over to war production. 
Six weeks ago some of us thought rubber 
conservation was phony. 

A survey of the fast changing total picture 
will help fit the industry into the total pic- 
ture. But, whatever you do, by all means 
refrain from thinking this is a governmental 
invitation to throw in the towel and close the 
plant. If the government wants you to close, 
it'll say so. Unless and until it does, regard 
yourself as under orders to make full use of 
the rules and of your own skill and energy to 
keep going. You're carrying the big responsi- 
bility for the civilian pattern of wartime life. 
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The first of a series of progress reports on 
the consumer phase of the Post-War Survey 
under way by the Chamber of Commerce of 
the United States of America reveals some 


that might indicate the 
extent of the expected post-war building 
wave. Every precaution is being taken to 
see that the reflect actual post-war 
intention. 
William J. 


because the 


interesting figures 


figures 


Moll, field director, states that 
questionnaire technique was 
aimed at conservative estimates of post-war 
buying, and also because the consumer de- 
mand without merchandising, ad- 
vertising or selling influences, it is possible 
that post-war buying intention, as indicated 
in the represents a minimum index 
of actual demands for and goods 
that will be needed. 

Following are some of the 
sults : 

900,000 intend to Build or Buy a New 
House within six months after the war is 
over. 


here is 


survey, 


services 


tabulated re- 


33% would pay $3,000 for the house. 


26% would pay $5,000 for the 


house. 


$3,000 to 


24% would pay $5,000 to $10,000 for the 
house. 


~Ct 


7% would pay 
10% 


more than $10,000. 


are uncertain what they would pay. 
An expenditure of about 5 Billion Dollars. 
3.4 out of every 10 present Home Owners 

say they would certainly make repairs and 

improvements in their homes within six 

months after the war. 

would Paint the Outside. 

6% would Decorate the Interior. 

‘% would put on New Roofing. 

1% would Modernize Kitchen. 

39% would Install New Heating Equipment. 

3% would Add Rooms. 

3% would Renovate Preset Bathrooms. 

3% would Add New Bath Rooms. 

3% would Add New Porches. 

~ would Finish Floors. 


17% 


2% would Make Repairs. 

3% would do Miscellaneous Work. 

6 out of every 10 Farmers Who Own 
Their Own Farms would do these things 


within six months after the War. 
13% Build New Outbuildings 
Chicken Houses, etc.) 
would Repair, or Rebuild Outbuildings. 
would Repair, or Rebuild Barns. 
would Build New Barns. 
would Build, or Repair Fences. 
would Repair Tenant Houses. 
would Build New Tenant Houses. 
* would Paint Buildings. 
% would Make Other Repairs. 
8% would Do Miscellaneous Work. 

And these City and Farm Families would 
spend from $100 to more than $2,000 each 
to do these jobs. 


would 
cribs, 


(corn 


10% 
11% 


c 


of the families interviewed said they 

were Better Off than before the War. 

of the families said they were Worse 

Off than before the War. 

3% of the families said they were About 
the Same as before the War. 

~ of the families said they had More 
Money to Spend for things other than 
food, shelter, and clothes than they had 
2 or 3 years ago. 

34% said they had Less Money to Spend. 

29% said they had About The Same. 

56% of the families say they Are Able To 

Save at the present time. 

say they Are Not Able To Save at the 

present time. 


44% 

of the families are saving 2% or less 
of the monthly income. 

1% are saving 2.1% to 4%. 

1% are saving 4.1% to 6%. 

% are saving 6.1% to 8%. 

10% are saving 8.1% to 10%. 

6% are saving 10.1% to 15%. 
© are saving 15.1% to 20%. 

3% are saving 20.1% to 25%. 

(29% of above 4 listings are saving 
or more of their monthly income.) 
5% are saving 25% and over. 

20% had no answer on how much. 

are accumulating 5% or less of their 
annual income. 

3% are accumulating 5.1% to 10%. 

7% are accumulating 10%. 

© are accumulating 10.1% to 15%. 

® are accumulating 15.1% to 20%. 

% are accumulating 20.1% to 25%. 

1% are accumulating 25.1% to 30%. 

1% are accumulating 30.1% to 35%. 

1% are accumulating 35.1% to 40%. 

1% are accumulating 40.1% to 50%. 

1% are accumulating 50% and over. 

(35% of all people will have an accumu- 
lated annual saving of 10% or more). 

59% of the families are putting some money 
into War Bonds and Stamps; 50% Life In- 
surance; 16% Savings Accounts; 16% Pay- 
ing Off Mortgages; 10% Some other Sav- 
ings or Investment. 

Only 19% of the families are saving for a 
specific post-war purchase. 

Despite the evidence that many people 
intend to make extensive major purchases 
immediately after the war, MOST PEOPLE 
ARE NOT—ON THE BASIS OF PRES- 
ENT SAVINGS—COUNTING ON BUY- 
ING THESE THINGS FOR CASH. The 
American habit of installment buying will 
continue to be a major factor in large con- 
sumer purchases. 

58% of the families interviewed have used 
Time Payment Plans. 

28% of the families interviewed are still 
making Time Payments running from $5 per 
month to more thain $40 per month. These 
payments have from 2 to 12 months to run. 


War Housing Proposals 


Two proposals as to war housing action 
seem to have greater practical possibilities 
just now than at any time in the past, the 
National Association of Real Estate Boards 
points out in a communication to John B. 


Blandford, administrator of the National 
Housing Agency. With $600,000,000 for 
additional war housing authorized in the 


Lanham bill which is now before President 
Roosevelt for signature, the Association sug- 
gests first of all that where government 
building proves necessary, that building 
might very well be in great part temporary 
houses built on scattered vacant lots, in cities 
where that is feasible, in accordance with 
the idea worked out by the Portland, Ore., 
Housing Authority. It would be relatively 
easy to get this kind of housing under way 
quickly, and the use of the lots could be 
obtained substantially for the amount of the 
annual taxes. 

Employing temporary construction that 
has a high salvage value, Portland, under its 
“Gartrell Plan” now has a total of 725 
dwelling units either completed, under con- 
struction or contracted for at a cost running 
about $1,500 less than the usual housing proj- 


ect for which land must be purchased. 
Schedule time for building the Gartrell- 
plan houses is 33 calendar days. The 


two-bedroom houses have been built for an 
average cost of about $2,375 per unit. 
Partially prefabricated units and units com- 
pletely constructed on the ground have both 
been used. Salvage value for materials after 
five years’ use is estimated at not less than 
$200. 

Backed by the Portland Realty Board, the 
plan, proposed by Chairman C. M. Gartrell 
of the Portland Housing Authority, is using 
for those war workers’ homes that must be 
publicly built some of the several thousand 
lots, title to which has reverted to the city or 
the county, lots fully provided with utilities. 
This saves both expenses and priority dif- 
ficulties in extending utilites to new districts, 
spreads the emergency load on schools and 
transportation lines, and does not have a bad 
neighborhood influence, the Portland Board 
points out, but it adds: “Despite success of 
the plan the present shortage of materials 
may force use of mass construction.” 

The property is leased by the city for $1 
per year per site plus the value of the site 
improvements left on the job at the termina- 
tion of the lease. Taxes equal to normal 
taxes on the land and improvements are to 
be paid from the rentals. 

Following a check made with real estate 
boards of leading cities where housing is 
an acute need, the Association further sug- 
gests that conversion of old large houses, 
while often not economic for private enter- 
prise, could nevertheless give adequate war 
housing quickly if suitable action were taken 
to remodel big old houses. 
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PEARLS FROMJOUR POSTBOX 


White Oak Restrictions 


Gentlemen: 

The writer spent last week in Washington 
and had occasion to discuss the restriction on 
White Oak Veneer logs once or twice. We 
found no evidence of a restriction on any- 
thing other than veneer logs. It takes the 
absolute top quality of White Oak logs to be 
suitable for veneer and it is this type ef Ing 
from which the Navy must sbtaiz tneir 
needs with the very strict specifications that 
they have. 

We did run into an order issued by some 
misunderstanding official restricting the use 
of White Oak flooring in certain construc- 
tion because he was under the impression 
that this would help the Navy fill their re- 
quirements, but actually it has the opposite 
effect. Some of these requirements can be 
filled from the top grades of lumber devel- 
oped in the sawing of average logs, that is, 
logs lower than the quality required for 
veneer. This means it is an accumulation of 
low grade lumber for which there is very 
little market other than the flooring plants. 
Naturally a mill cannot afford to cut logs 
and sell only the top grades, accumulating 
the rest. So restricting the use of flooring 
means eliminating the normal market for 
low grade lumber and thus dis¢ouraging pro- 
duction of the species. 

Henry H. Willins, Secy-Treas. 
National Oak Flooring 
Manufacturers Ass’n. 
Memphis, Tenn. 


Arthur Hood's Book 


Gentlemen: 

As a Civil engineering graduate, I came 
out of one of the best technical schools in 
the country with about as inadequate a 
preparation as it is possible to imagine. Nor 
was my preparation any exception to the gen- 
eral pattern. To begin with, I was pretty 
thoroughly schooled in heavy steel and con- 
crete construction, especially with reference 
to design. No practical field training was 
provided anywhere in the course. This, was 
a handicap, but added to that, we had been 
given only the briefest elementary introduc- 
tion to timber construction and design. To 
me construction meant steel and concrete and 
if you had to use any lumber, you used 
it for shoring coffer dam and walers only 
because steel products for these uses were 
not available. As far as light construction 
is concerned, I never heard the term men- 
tioned. To me a house builder or a house 
designer was somebody who could not qual- 
ify in the field of heavy construction and 
thus found himself pounded down to the 
level of home building. It took a lot of time 
and experience to correct that viewpoint. 

Those deficiencies however, were not the 
most serious. The really serious ones were 
my total ignorance of business procedure; 
economics except the theory of fundamentals ; 
merchandising except as a term applied to 
convassers of the odious type; and a lack 
of ability to express myself orally or in 
writing. What I found was what most 
young engineers find. That is that upon re- 
ceiving my degree, the first problem con- 
fronting me was to become educated in all 


of the things that the university and college 
had not provided. 

Careful study of the curriculum outlined 
in Arthur Hood’s book seems to me to in- 
clude all of the necessary elements of a good 
education. I realize of course, that no school 
and no course in a school can provide a 
complete education. There is neither time 
nor facility, but the university or college 
should and can provide its engineering stu- 
dents with the basic fundamentals of all of 
the knowledge they are going to have to 
acquire through experience after leaving 
school. 

* 





Wood Age 


Gentlemen: 

If you have not read Dr. Gleisinger’s ar- 
ticle “Nazis in the Wood Pile” in Saturday 
Evening Post, September 5, by all means 
do so. 

It suggests some lines of thought not em- 
phasized in the article. Maybe research and 
a broader view by American wood interests 
would have a revolutionary effect on forest 
practice and utilization. 

That’s the way it struck me, so I’m pass- 
ing it on to you. 

The Red River Lumber Company 
Westwood, Calif. W. B. Laughead 

*Dr. Gleisinger’s authoritative and stir- 
ring article was read. Does article on 
page 26, this issue, develop the thought 
expressed in your letter?—Ed. 


Retail License 


Gentlemen: 


It has been rumored that the retail lum- 
ber merchants will be required to secure a 
Federal business license, and we are anxious 
to ascertain from whom we are to secure 
same. 

C. Raymond Brewer, Pres. 
C. R. Brewer Lumber Co. 
Battle Creek, Mich. 

*The rumor you have heard regarding 
licensing of retail lumber dealers is not 
entirely accurate. It is true that retail 
lumber dealers are being licensed—in fact 
they already have been licensed. A recent 
regulation of the Office of Price Admin- 
istration, known as Supplementary Order 
No. 18, was issued effective September 11, 
and brings substantially the entire lumber, 
lumber producers and buildings materials 
industry under unified licensing control at 
distribution levels. 

The order automatically licenses all re- 
tail lumber dealers and makes the licens- 
ing a required condition of selling mate- 
rial or products subject to the regulations. 
It is, therefore, unnecessary to make ap- 
plication for such a license—you automat- 
ically have it now. 

At present the regulations include 
Douglas Fir Plywood, Southern Pine, 
Douglas Fir and other West Coast lum- 
ber, Western Pine, Southern, Appalachian, 
and Central, hardwood, Red Cedar 
Shingles, Builders’ Hardware and Insect 
Screen Cloth.—Ed. 


*Name withheld on request. 





PONDEROSA PINE 


BOX SHOOK 


PONDEROSA PINE 


Lumber, CutStock, 
Mouldings 


We specialize in industrial lum- 
ber and LADDER STOCK. Try us 


out on your next inquiry. 


Douglas Fir 
Sel. Structural 
Hemlock 
Sitka Spruce 
PORT ORFORD CEDAR 


Pine Saw Mill -- Canby, Calif. 
Box Shook Factory — Alturas, Calif. 
Moulding Factory-- Klamath Falls, Ore. 


Member Western Pine Association 
"PHONE VICTOR 4143 


Ralph By 





Lumber Co. 


1635 Dierks Bldg., Kansas City, Mo. 
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Tentative Dates for 'NLMA's Annual 

Under preliminary, tentative plans, the 
annual meetings of the National Lumber 
Manufacturers’ Association, the American 
Forest Products Industries, and Timber En- 
gineering Co. will be held at the Blackstone 
Hotel in Chicago during the week of Nov. 
16. The objectives of the meetings, accord- 
ing to Wilson Compton, NLMA secretary- 
manager, will be two-fold: (1) War plans 
and war co-operation; (2) Preparation for 
post-war problems. 


Tentative Plans for Maine Annual 

Tentative arrangements for the annual 
meeting of the Retail Lumber Dealers’ As- 
sociation of Maine, to be held at the Elm- 
wood Hotel, Waterville, Maine, Friday, Nov. 
20, include an open forum type meeting in 
the forenoon for retail lumber dealers only, 
the subjects to be whatever is particularly 
pertinent at that time regarding the latest 
orders, rules and regulations governing their 
business. 

The luncheon at noon, open to all retail 
dealers and wholesale representatives, will 
be followed by three speakers covering mat- 
ters of general interest at the time, not par- 
ticularly the retail lumber business. 


East Bay Hoo-Hoo Elect 


George Clayberg, Boorman Lumber Co., 
Oakland, Calif., was elected president of 
East Bay Hoo-Hoo Club No. 39 at the re- 


cent meeting of the organization. D. Nor- 
men Cords, Wendling-Nathan Co., San 


Francisco, was elected vice-president, and 
James B. Overcast, Strable Hardwood Co., 
Oakland, was re-elected secretary-treasurer. 
Thos. P. Hogan III was named sergeant-at- 
arms. 

Retiring president, Lewis A. Godard, was 
presented with a Seth Thomas nautical 
clock. 


Baltimore Hoo-Hoo Resume 
Hoo-Hoo Club No. 100, Baltimore, Md., 
got together again on Sept. 28 after a re- 
cess of several months and found much busi- 
ness to dispose of. The chief business was 
election of officers for the coming year. 
George V. Frederickson, Weyerhaeuser 
Sales Co., was chosen president; Vernon 
Malloy, California Redwood Association, 
vice president, and Edward Storck, Jr., 
George J. Storck & Son, secretary-treasurer. 
Robert Gould, Dealers’ Warehouse Supply 
Co., the retiring president, occupied the 
chair. There was a good attendance and the 
cust¢mary dinner was much enjoyed. 


Cincinnati Lumberman Golfers 
Elect 

On Sept. 30, 1920, the Cincinnati Lumber- 
men’s Golf Association held its first annual 
tournament at the Western Hills Country 
Club with J. C. West presiding as presi- 
dent, E. O. Robinson as vice president, and 
FE. M. Bonner as secretary-treasurer. On 
Sept. 29, 1942, J. C. West was again elected 
president, Ferd Critchell, vice president, and 
IK. M. Bonner, secretary-treasurer, which is 
a tribute to the West-Bonner combination 
of hard workers over a period of 23 years. 

The object of these annual tournaments is 





not alone to play golf, but to promote good- 
fellowship in the lumber and allied industries. 
The entertainment, dinner and annual meet- 
ing in the evening, followed by election of 
officers and presentation of prizes, are al- 
ways of particular interest. Officers who 
served during the past year were Lee Rat- 
terman, president; Tom Mulvaney, vice 
president, and Ray Sharp, secretary-treas- 
urer. 


Appalachian Hardwood 
Manufacturers Plan for 1943 


Routine business, including the reading of 
reports, was transacted during an all-day 
conference of the board of directors of Ap- 
palachian Hardwood Manufacturers, Inc., at 
Cincinnati, on Oct. 6. Carl H. Clendening, 
secretary-treasurer, announced afterwards 
that the chief topic was plans for 1943. H. E. 
Everley, manager of the trade extension de- 
partment, outlined a tentative plan to enable 
the hardwood interests to meet wartime con- 
ditions for the duration. 

Immediately after the meeting, President 
M. W. Stark, now with the Procurement 
Division, Motor Transport Service and the 
Trailer Extension Committee, returned to 
Detroit to resume his official duties with the 
Ordnance Department. 


Coming Conventions 


Oct. 19-20-21— National Retail Lumber 
Dealers’ Association, Drake Hotel, Chi- 
cago. Annual. 

Oct. 20 —Carolina-Virginia Lumbermen’s 
Club, O. Henry Hotel, Greensboro, N. C. 

Oct. 22—Northwest Missouri Retail Lum- 
bermen’s Association, St. Joseph, Mo. 
Annual. 

Oct. 27-29—National Safety Congress and 


Exposition, 
Chicago. 
Nov. 16-21 — National 
turers’ Association, 
Products Industries, and Timber Engi- 
neering Co., Blackstone Hotel, Chicago, 

Ill. Tentative dates for annual. 

Nov. 20—Retail Lumber Dealers’ Associa- 
tion of Maine, Elmwood Hotel, Water- 
ville, Maine. Annual. 

Dec. 5— Massachusetts Retail Lumber 
Dealers’ Association, Copley-Plaza Ho- 
tel, Boston, Mass. Annual. 

Jan. 13—New England Wholesale Lumber 
Association, University Club, Boston, 
Mass. Annual. 

Jan. 19-20—Kentucky Retail Lumber 
Dealers Association, Brown Hotel, 
Louisville, Ky. Dealers war conference. 

Jan. 19-20—Northwestern Lumbermen’s 
Association, Radisson Hotel, Minne- 
apolis, Minn. Lumbermen’s war con- 
ference. 

Jan. 21-22-23—Pacific 
Multnomah Hotel, 
nual. 

Feb. 2-3—Michigan Retail Lumber 
ers’ Association, Pantlind Hotel, 
Rapids, Mich. War conference. 

Feb. 4-5—Iowa Retail Lumbermen’s Asso- 
ciation, Fort Des Moines Hotel, Des 
Moines, Iowa. Annual Victory Merchan- 
dising Clinic. 

Feb. 9-10—Illinois Lumber 
Dealers Association, 
Chicago. Lumber war 

Feb. 16-17— Wisconsin Retail Lumber- 
men’s Association, ° Milwaukee Audito- 
rium, Milwaukee, Wis. Annual. 

Feb. 18-19-20 Ontario Retail 
Dealers Association, Ine., Royal 
Hotel, Toronto, Canada. Annual, 

April 12-13-14—Lumbermen’s Association 
of Texas, San Antonio, Tex. 


Hdqrs. in Sherman Hotel, 


Lumber Manufac- 
American Forest 


Congress, 
Ore. An- 


Logging 
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242P Butt (201414P). Wrought steel, 
primed for painting. Sizes 314” x 31”, 
and 4” x 4”. 





1521P Semi-con- 
cealed Hinge. 
Wrought steel, 
primed for painting. 


1565P 11,” Hinge. 
Wrought steel, 
primed for painting. 


1583 Spring 
Hinge. Ja- 
panned finish. 







267P Casement 
Hinge. Wrought steel, 
primed for painting. 


908J 12” (2209 Steel Pin 
US1B) Extra Heavy T- 
Hinge. Wrought steel, Ja- 
panned finish. 


[STANLEY | 


TRADE MARK 














Amemcanfiunherman 
STANLEY HARDWARE 


that meets specifications of the 





OS55P Floor Hinge, double acting, ball 
bearing. Wrought steel, primed for painting. 





476K Pull. Wrought steel, Zinc plated. 








465K Pull. Wrought steel, Zinc plated. 





33K Spring Catch, for lipped or flush 
doors. Wrought steel, Zinc plated. 






12523 (1189A) 
Latch. Wrought 
steel, Japanned 


12453 (1430 US1B) 
Padlock Eye. Wrought 
steel, Japanned finish. 








HOUSING CRITICAL LIST 


10553 6” (1022B) Chain 
Bolt. Wrought steel, Japanned 
finish. 





1056) 6” (1049B) 
Foot Bolt. Wrought 
steel, Japanned 
finish. 














37931 6” (1060A 


1010 12” (1051A) 
US1D) Surface 


Cane Bolt. Wrought 


Bolt. Wrought steel. 
steel. Dead black 





17243) (1825 48631 (1201A 
US1B) Screen US1D) Hook Sash 
Hanger. Wrought Lift. Wrought 


steel, Japanned steel, Dead black 
finish. finish. 


=| cr 


oe 


17613 Cellar Window Set. Wrought 
steel, Japanned finish. 


These are the Stanley Hardware items which meet the specifica- 
tions of the Defense Housing Critical List. Orders for any of these 
items, accompanied by proper priority certification and End Use 
symbol, will be handled promptly. Keep this page handy for 
ready reference. The Stanley Works, New Britain, Connecticut. 
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Certified Lumber 


Winning a war means fighting, bond- 






































buying, saving, conserving, producing. 
Lumber production is and will be a 
vital work of war. There’s an esti- 
mated need for 36 billion board feet 
of lumber for war during the 
next 12 months. 


uses 


From the mills of Booth-Kelly there’s 
a steady flow of fine fir lumber—for 
needs of the Army, Navy, Maritime 
Forces and industrial war production 
This is choice Douglas Fir lum- 
ber, cut from fine old-growth timber. 
It bears the mark of Booth-Kelly, our 
pledge of superior quality in the wood 
and in the manufacture. 


uses. 


We are headquarters for Trade-Marked 
and Grade-Marked Douglas Fir Lumber. 


TWO MILLS—SPRINGFIELD & WENDLING, ORE 
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In Active Service 

H. W. Hoffman, Hoffman Lumber Co,, Ft. 
Atkinson, Wis., has informed the AMERI- 
CAN LUMBERMAN that his son has been 
inducted into service and assigned to the 
799th Forestry Engineers at Fort 
Wash. 

Joseph Catelli, assistant manager and long 
time associate of Barg- Lumber Co., San 
Francisco, Calif., has joined the armed 
forces of the United States as of Oct. 1. 


Lewis, 


Miss Betty Harrington, daughter of Glenn 
M. Harrington of the wholesale firm of 
MacDonald & Harrington, San Francisco, 
Calif., was to report on Oct. 12 at Des 
Moines, Iowa, as an officer in the WAACSs. 

John Hinckley, son of F. Howard Hinck- 
ley, John Hinckley & Son Co., retail dealers 
at Yarmouthport and Ilyannis, Mass., and a 
former president of Northeastern Retail 
Lumbermen’s Association, has enlisted in the 
United States Marines and is stationed at 
Paris Island, S. C. He bears the name of 
the founder of the lumber business on Cape 
Cod, who was his great grandfather. His 
father, best known in lumber circles as 
Howard Hinckley, also saw much service in 
World War :. 

Douglas Weston, formerly of A. Weston 
Lumber Co., Olean, N. Y., is now serving 
as a captain at an army camp at Pine Bluff, 
Ark. 

Herman Hobi, prominent Grays Harbor, 
Wash., lumberman, has been commissioned a 
lieutenant in the United States Naval re- 
serve and assigned to active duty. He is 
known in the Pacific Northwest as an avia- 
tion enthusiast and it is expected he will 
be assigned to an aviation branch because 
of his special training in aeronautics. 

Robert L. Conn, vice president and treas- 
urer of Puritan Cordage Mills, Inc., Louis- 
Ky., has recently joined the armed 

He expects to be stationed at Fort 
Benjamin Harrison, Indianapolis, Ind. Mr. 
Conn has been connected with the Puritan 
Cordage Mills for the past 20 vears. 


forces. 


Lieut. IX. J. Magee, formerly a member of 
the staff of the Willapa Harbor Lumber 
Mills, Raymond, Wash., is now serving as a 
member of the crew of one of the United 
States air service’s flying fortresses 
where in the Pacific.” 

Miss Claribel Stephenson of the office 
staff of the Twin Harbors Lumber Co.., 
Aberdeen, Wash., has joined the WAACs 
and will leave soon for Des Moines, Iowa, 
where she will take her officers’ training. 

F. B. “Bud” Curtis, dynamic lumberman 
who has had charge of Seattle office of Twin 
Harbors Lumber Co. for the past several 
years, has resigned to enter the armed forces 
of United States. It is understood he will 
be assigned to the Port of Embarkation at 
Seattle. Mr. Curtis has long been recognized 
as one of the most astute lumber wholesalers 
on the Pacific Coast. He is succeeded as 
manager of the Seattle office of Twin Har- 
bors Lumber Co. by J. M. Hutchins, for- 
merly with his father in the retail lumber 
business in Seattle, but for the past seven 
years with the Twin Harbors Lumber Co. 


“some- 


as assistant to Mr. Curtis. J. W. Steele, 
formerly of the Seattle office of Pope & 
Talbot Lumber Co. has left the latter con- 
cern to become assistant manager, Seattle 
office, Twin Harbors Lumber Co. 


Personal Items 

Cecil A. New, secretary-manager of the 
Southern Hardwood Traffic Association, has 
been appointed a member of the War Pro- 
duction Board’s seven man lumber industrial 
transportation committee under Inch FE. Hol- 
man, chief of the lumber products section 
of the WPB, according to an announcement 
made Sept. 29 in Washington. The commit- 
tee will advise the WPB on matters affect- 
ing the transportation of logs, lumber, and 
I-mber products. 








Brooks Toler, left, new forester of the Southern 
Pine Association, being formally welcomed into 
the broader fields of forestry by Capt. |. F. 
Eldredge, regional survey director, Southern 
Forest Experiment Station at an informal dinner 


on Oct. 5. Mr. Toler formerly was Alabama 
State Forester; now his field is from Virginia to 


Texas and Oklahoma to the Gulf of Mexico. 





A business visitor in Chicago this week 
was J. E. Harris of Mill Valley Lumber 
Co. Ltd., with headquarters at Oshawa, Ont., 
Canada. The Mill Valley Lumber Co. now 
operates three mills at Grafton, Beaverton, 
and Kearney, Ont., cutting hard maple, birch, 
hasswood, white pine, hemlock, spruce, and 
other hard- and softwoods. 

Miss Gloria Jeanne Difford, daughter of 
Mr. and Mrs. W. E. Difford, Tacoma, 
Wash., and Mr. David C. Crawford, Detroit, 
Mich, were married on Sept. 19 in Tacoma. 
The bride’s father is the well known man- 
ager of the Douglas Fir Plywood Associa- 
tion, Tacoma, and the groom is production 
manager of the Crawford Door Co., Detroit, 
Mich., where the couple will make their 
future home. 

Ensign and Mrs. Philip P. Sharples, Ha- 
verford, Pa., are on their wedding trip at 
Virginia Hot Springs; they were married 
Sept 26. The bride was the former Georgi- 
ana Pratt, daughter of “L. Mortimer Pratt, 
Jr., treasurer of Davenport Peters Co., 
wholesalers at Boston, Mass. 

Miss Betty Wright, daughter of Mr. and 
Mrs. Horace V. X. Wright of Tacoma, 
Wash., was married in Columbus, Ohio, Oct. 
1, to Robert Carlyle Wing, son of Mr. and 
Mrs. Llewellyn Wing, also of Tacoma, 
where Mr. Wing, Sr., is district manager of 
General Timber Service. 

H. P. Kendall, president of Creo-Dipt Co., 
Inc., North Tonawanda, N. Y., is extremely 
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FOR THE FUTURE 


Frost's first duty today is the production of lumber for 
war. Devoting the facilities of its nine big-mill operations 
in Louisiana, Arkansas and Texas to that duty, Frost is 
shipping millions of board feet each month to back up 
our fighting fronts, 


This is a war of resources. America’s raw materials and 
manufacturing plants are battling those of Germany and 
Japan. America has more of both than all her enemies 
together. Victory hangs on her ability to convert that 
superiority into overwhelming fighting power and deliver 
it to the battle line. The job is enormous, but it will be 


done. 


When that has been accomplished, our national re- 


sources and productive capacity will revert to 












uses of peace. It is then that the lumber 
industry's forward looking practice of 
forest conservation, embracing re- 
forestation and se- 


lective harvesting, 





These logs from matured Frost 
timber will soon be serving 
Uncle Sam as well manu- 
factured Frost Pine lumber. 


St. Louis, Mo. 





A typical growing crop of Frost Pine timber. In some areas, up 
to seven crops have been harvested from the same _ land. 


of which Frost is a long-active exponent, will serve the 
public well . . . in supplying material for the new peace- 
time era of home building in America in helping 


heal the scars of war-torn countries abroad. 


Germany is reported to have devastated its famous per- 
petual forests to supply Hitler's devouring war machine. 
Not so America. Here the lumber industry is supplying 
Uncle Sam's military might from matured trees, at the 
same time safeguarding young trees for tomorrow. Amer- 
ica's forests are enormous and will continue to be, be- 
cause their owners are maintaining them by growing 
recurring timber crops . . . to be harvested as they ma- 
ture, to be nurtured and protected for perpetual maturi- 
ties. That is the lumber industry's reply to the enemy... 
that is how it keeps faith with the American people, now 


and for the future. 


BUY WAR SAVINGS BONDS AND STAMPS 


FROST LUMBER INDUSTRIES, Inc. 


SHREVEPORT, LOUISIANA 


39 


New York City 


40 


busy at present, not only trying to operate 
his own business but also running a cam- 
paign to raise about $75,000 in his com- 
muity of 32,000 population, for the United 
War and Community Fund of the Tona- 
wandas, Inc. Mr. Kendall is general chair- 
man of the campaign. 


Reed Family Perishes 


The Pacific Northwest lost one of its most 
outstanding and wealthiest lumbermen early 
Sunday morning, Oct. 5, when fire in his 
home at Seattle caused the deaths of Frank 
Campbell Reed, his wife, and three sons, 
aged 6, 9 and 12, respectively. Mr. Reed, 39, 
was president of the Simpson Logging Co., 
Federated Industries of Seattle, and 
Phoenix Logging Co., and was a director of 


Americanfiumberman 


the National Bank of Commerce, Seattle. 
He served as president of the Pacific North- 
west Loggers’ Association in 1939 and 1940. 

All members of the Reed family were sui- 
focated by smoke and heat in their upstairs 
bedrooms from fire believed started from a 
cigarette in the library. Damage to the 
house was slight considering the appalling 
tragedy the fire caused. 

Frank Reed and his children were the 
third and fourth generation of one of the 
most influential lumber families in the West. 
His father was Mark E. Reed, capitalist, 
lumberman, and Republican National com- 
mitteeman, who died from amoebic dysentery 
in 1933 along with four other lumbermen, 
following a meeting in Chicago for the Na- 
tional Recovery Administration. Tragedy 





TRADE-MARK 


Wonder-Working 
Lumber 
of TOMORROW 


When they have rendered their 
war service, Essco Mills will 
be prepared to replenish your 
stocks with End-Lokt, the won- 
der-working lumber, the lum- 
ber of tomorrow, which brings 
to your customers 12 money- 
saving advantages. 


As an example of the many unique features of End-Lokt, the end 
joints of this end and side interlocked lumber can fall between stud, 
rafter or joist bearings and give practically the same strength as if long 
lengths were used to fully span the bearing points. In addition, End- 
Lokt Lumber saves the extra cost and waste involved in handling, end 
cutting and end nailing. The saving is enough to more than pay for 
the strength-giving advantages afforded by all diagonal sheathing, 


sub-flooring and roof decking. 


FREE-—a jumbo enlargement of this advertisement 
will be sent free on request to display in your salesroom. 


EXCHANGE SAWMILLS SALeEs Co. 


1111 R.A. LONG BUILDING 


KANSAS CITY, MISSOURI = (3) 
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has pursued the Reed family. Twelve years 
ago Frank’s brother Sol was killed by a 
crazed logger at Shelton, Wash. His mother 
died two years ago. Only the third son of 
Mark E. Reed, Lieut. William G. Reed, his 
wife, two daughters and a son survive. 
Reed’s maternal grandfather was Sol 
Simpson, who had large timber holdings in 
the Olympic area and in southwest Washing- 
ton and who founded the family fortune. 


West Coast Has Permanent 
Washington Representative 


The West Coast Lumbermen’s Association, 
Seattle, Wash., has announced the appoint- 
ment of Harold V. Simpson as its permanent 
representative in Washington. D. C. Mr. 
Simpson is a native 
of Oregon, but a 
large share of his 
lumber industry ex- 
perience was acquired 
as secretary and as- 
sistant general man- 





Harold V. Simpson 
Washington, D. C. 





ager of the Seaboard 
Lumber Co., Seattle. 
He saw front-line 
service with the 
artillery in World 
War I. 

Two years of sawmilling, one year in the 
New York market, a long term in export 
lumber, and a period of trade promotion in 
the United Kingdom equip Mr. Simpson 
particularly well to take charge of the asso- 
ciation’s Washington office. 

While the West Coast Lumbermen’s Asso- 
ciation has had good representation in 
Washington since early in 1940, it has not 
been on a permanent basis. The work was 
headed for a year by H. W. Murphy, now 
operating director of the Bureau of Grades, 
and is at present under R. T. Titus, WCLA 
director of trade extension. It has become 
evident that the work of the association in 
Washington must be continued after the war. 
Construction programs already loom large in 
post-war planning. 

Another post-war probability is wide ex- 
pansion of the reciprocal trade policy of Sec- 
retary of State Hull, in which West Coast 
lumber also has a vital interest. The indus- 
try looks forward to recovery of its world 
markets. The immense storehouse of matur« 
Douglas fir timber will serve as a source 
for reconstruction of a war-torn world as 
well as it is serving the nation’s war effort 
now. 


Retail Company Discontinues After 
129 Years 


The Atkinson Lumber Co., retailer of 
building materials in Hawley, Pa., has de- 
cided to discontinue its business after be- 
ing operated by one family for 129 years 
Established by Joseph Atkinson in 1813, the 
company enjoyed a prosperous existence un- 
til it was destroyed by a flash flood on May 
22-23 of this year, suffering an actual loss 
of $100,000 and prompting the stockholders 
to decide to close the business after selling 
the remaining buildings and merchandise 
The company was incorporated in 1908 in 
order to keep the family name identified 
with the firm. George W. Lobb, who has 
been associated with the business since 1903, 
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ARAN 


Stop waste--Save time! 








Cut costs in 
your glazing 


production with 


New Super - Speed 


PERMA GLAZE 
Glazing Compound 





You'll be ahead money and 
time if you use the NEW 
Super-Speed Perma Glaze 
for your glazing work. It’s 
quick applying, fast setting 
and non cracking . . . it 
assures high quality glazing on production lines or on jobs. 
It’s a Laboratory Controlled compound . . . each batch is of 
the same consistency and high quality. Write us today for 
FREE sample, information and new putty selector guide. 
No obligation. 


my) | >))) ke 


AMERICA’S LARGEST EXCLUSIVE 


612 S. MAIN ST., ST. LOUIS, MO. 


Every Foot of Lumber Counts 
as an Aid to Victory 





The lumber mills are arsenals of war. Lumber now is 
critical material, urgently needed for an ever-growing 
number of military uses. The loggers are harvesting 
the timber and the men in the mills are turning out 
the lumber. War-workers, all of them—speeding up 
production to speed the day of Victory. 








We supply Anaconda Ponderosa Pine for military uses, 
defense housing and war industries. 


Members Western Pine Ass'n. 


COPPER MINING CO 


LUMBER D Wrath 


BONNER. MO 








California Sierras 
High Elevation Quality Timber 


Selects 
Shop Lumber 
Pattern Lumber 
Mouldings 


Common Boards 


CALIFORNIA 
Sugar Pine = Ponderosa 
Quincy Lumber Company, Inc. 


Quincy, California 


Dimension 
e@®ee 
Planing Mill 


Box Factory 
Moulding Factory 





MILLS AT SALES OFFICE 
QUINCY, CALIFORNIA QUINCY, CALIFORNIA 
SLOAT, CALIFORNIA ©. C. MORRIS, SALES MGR. 


Member of 
Western Pine Ass’n 
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Fok WAR IS HAVING ITS EFFECT ON 
APID-FIR YOUR BUSINESS 
A me However you can CASH IN by featuring paints--Heller 


Paint and Glass Sections attract trade 
dD ——- ~ ay 


AUTOMATIC DIAMOND POINT DRIVERS 


Restrictions are taking many items off the market. The public 
has money to spend. The public is repairing their old items. 
The public is and will be buying more and more paint. Your 
paint department is going to thrive. You can display attrac- 
tively more paints with Heller Paint Sections. You can offset 
the losses which are piling up through the lack of other mer- 
chandise by featuring paints and window glass. 


Speed up Victory! Glaze with one hand. Efficient from 
EVERY position and angle. Securely holds clips of 100 
DIAMOND POINTS which won't bend or corrode and drive 
into hardest wood e Red Devil Diamond Points ¥" and '4" are 
available in boxes of fifty sticks of 100 each (5,000 points). 


LANDON P. SMITH, Inc. « IRVINGTON, N. J., U.S.A. 


Glaziers and Painters Tools. and Machines Since 1872 








Do you know that Heller Equipped stores do the most busi- 
ness? Do you know that a store modernized with Heller fixtures 
pays large dividends? The moderate cost of Heller Streamlined 
displays is offset through increased turnover of goods. Many 
declers report that Heller Fixtures have paid for themselves 
over and over — Display the merchandise u have. It 
will sell faster. rite today for catalog No. 1042- kt. 


W. C. HELLER & COMPANY, Montpelier, Ohio 
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Crecsaled 


FENCE POSTS 


Made from thoroughly sea- 
soned Southern Yellow Pine, 
pressure-treated full length 
with creosote. Durable, eco- 
nomical, fire-resisting. 


CREOSOTED LUMBER, TIM- 

BERS, POLES, CROSS ARMS, 

PILING, BLOCKS, R. R. TIES, 
CREOSOTE 


REPUBLIC 
CREOSOTING CO. 


CREOSOTED 
¢inaaa) INDIANAPOLIS, IND. 


17 PLANTS Te Serve You 

















We Are Now in position to furnish 


“Victory” Grade 
Oak Flooring 


in addition to regular length oak 
flooring, also 4/4 oak dimen- 
sion, either finished or semi- 
finished. Also solicit commer- 
cial kiln drying. 





i CEATIFICO) 


W. R. Wrape Stave Co. 


Post Office Box 182 
Little Rock, Arkansas 











i V 
Beautifully finished, correctly designed parts 
mn OAK, RED GUM, BIRCH. YELLOW PINE. 
Other woods also available. Let us take care 
of your CIRCULAR and ODD STAIRWAY 
JOBS. Modern manufacturing equipment. 


Send us your problems in special or difficult 
millwork. Write for Stair Folder '‘H’’ 


Corbett Cabinet Mfg. Co. S*- MaRS, 
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has been serving as treasurer and general 
manager of the company since 1927, and it 
will be Mr. Lobb who will turn the key and 
end the existence of the Atkinson Lumber 
Co. after 129 years. 


New Alabama State Forester 

J. M. (Jake) Stauffer, Montgomery, Ala., 
assistant forester of Alabama, has been ap- 
pointed forester to succeed Brooks Toler, 
who recently resigned to become forester for 
the Southern Pine Association. Mr. Stauffer 
has been with the department for sixteen 
years. He is a graduate of the Pennsylvania 
State Forest School and was assistant dis- 
trict forester in Pennsylvania before coming 

» Alabama. With the coming of the CCC 
to Alabama in May 1933, he handled ad- 
ministrative affairs of camps located on 
State and privately owned lands. 





The Reynolds 
Wire Co., Dixon, 
Ill., manufacturers of 
Red Edge Screen 
Cloth, announce the 
appointment of Er- 
win E. Brinkman as 
plant manager. Mr. 
Brinkman’s technical 
education and diver- 
sified business expe- 
rience should prove 
to be a valuable ad- 
dition to the organi- 
zation. 





Incorporations 


MICHIGAN. Holly—Barrett Fuel & Sup- 
ply Co.; $5,000. To deal in coal, fuel, oil, 
wood, lumber, paints, building supplies, 
etc. 

CANADA. BRITISH COLUMBIA. Van- 
couver—Jones Lake Logging Co., Ltd., 833 
Marine Building; $200,000. This is a new 
company formed by Alaska Pine Co. Ltd., 
to operate on Jones Creek, near Laidlaw, 
B. C.; approximately 100,000 board feet 
per day are being handled. 


New Ventures 


CALIFORNIA. Bakersfield—Johnson & 
Johnson Hardwood Floor Co. established 
by Edwin L. Johnson. 

Fontana—Hammond Lumber Co. has 
opened a modern and complete yard here. 


New Mills and Equipment 


CALIFORNIA. Willits—Sage Land & 
Improvement Co. expects to have its new 
mill here in operation by the end of the 
year. It will have a capacity of 75,000 
feet a shift and will cut 85 percent red- 
wood and 15 percent fir. Planing mill 
equipment will also be installed. 

FLORIDA. Starke—A. Hartman and 
son, E. Hartman, are establishing a de- 
fense woodworking plant here; the first 
contract is for ammunition boxes. 

OREGON. Sisters—M. G. Hitchcock 
sawmill, which was destroyed by fire on 
Aug. 13, is being rebuilt. 


Casualties 


ARKANSAS. Little Rock—J. P. Duncan 
Lumber Co. sawmill destroyed by fire, with 
loss estimated at $6,000. Planing mill not 


~damaged and will continue to operate on 


lumber 
mills, 
CALIFORNIA. Redding—R. D. North- 
cutt sawmill destroyed by fire. Lumber 
piles, planer, and box factory were saved. 
Northcutt has a mill at Round Mountain, 


purchased through other saw- 
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which he expects to put into operation 
there or move to Redding. 

INDIANA. Greensburg—Pulse Lumber 
Co. had woodworking machinery damaged 
approximately $10,000 by fire. Other build- 
ings and storage sheds undamaged. 

LOUISIANA. Tallulah—Chicago Mill & 
Lumber Co. sawmill here partly destroyed 
by fire. 

NEW YORK. Malone—Malone Milling 
Co. had section of lumber yard damaged 
by fire. 

Brooklyn—Lutz Lumber & Molding Co. 
suffered loss by fire, estimated at $100,000. 

OREGON. Central Point—Southern Ore- 
gon Sugar Pine Mill destroyed by fire on 
Sept. 19. The plant was working on wats 
orders and will be rebuilt and placed in 
operation as soon as possible, according to 
Chauncey Florey, manager. 





Business Changes 


ARKANSAS. Calico Roek—Arkmo Lum- 
ber Co. here succeeded by Millman Lumber 
Co. 

FLORIDA. 30wling Green—Hrabal & 
Nicholson succeeded by Nicholson & Weis. 

GEORGIA. Trenton—Dyer-Hale Lum- 
ber Co. succeeded by A. L. Dyer Lumber 
Co. 

ILLINOIS. 
Lumber Co. 
ber Co. 

IOWA. Cedar Rapids and Des Moines— 
Lumbermen’s Reserve Supply Co., with 
warehouses at the two aforementioned 
cities, was purchased by Lumbermen’s 
Associated Buyers Co., Iowa Corporation. 
There will be no change in personnel and 
the business will continue as before under 
management of Guy Lines, assisted by 
Lloyd P. Lang in Des Moines and Boyd L. 
Wiltsey in Cedar Rapids. New lines of 
merchandise will be added and ample 
stocks will be maintained for quick ship- 
ment from warehouse points. Officers of 
the corporation are E. A. Rundell, presi- 
dent; B. F. Schoeneman, vice president: 
L. A. Potter, secretary, and Homer W. 
Denniston, treasurer. 

MICHIGAN. Mount Pleasant—Campbell 
Lumber Co. sold to Mount Pleasant Lum- 
ber Co. 

MONTANA. Great Falls—Howe & De 
Lacey Lumber Co. succeeded by De Lacey 
Lumber Yard. 

Winnett—Monarch Lumber Co. sold yard 
here to Montana Lumber & Hardware Co 

OKLAHOMA. Lawton—Brown-Dunning 
Lumber Co. succeeded by Fountain-Dun- 
ning Lumber Co. 

TENNESSEE. Martin 
sawmill purchased by N. 
O. W. Beard. 

TEXAS. Chester—Neches Lumber Co. 
succeeded by T. O. Sutton & Sons. 

Houston—Wiser-Drescher Lumber Co. 
succeeded by William L. Wiser Lumber Co. 

WASHINGTON. Seattle—Sheridan 
Lumber Co. sold stock to McFarland Lum 
ber Co. 


Obituaries 


WILLIAM G. BARKER, 96, for many 
years a leading wholesale distributor of 
Eastern lumber at Boston, Mass., and 
who retired from active business about 15 
years ago, died Sept. 30 at his home in 
Salem, Mass. For many years he had 
maintained a summer home at Marble- 
head on the north shore. Surviving are 
a daughter and two sons, one of whom, 
Charles M. Barker, had been a _ business 
associate of his father in the lumber ot- 
fice. 


G. B. CLARK, SR., 76, part owner and 
manager for many years of the O. L. Wi!- 
kirson Lumber Co., Snyder, Tex., died at 
his home there Sept. 17; he had been 
in declining health for some time. Sur- 
vivors include his widow, five daughters 
and a son, who is manager of the lumber 
yard. 


HENRY D. DAVIS, 92, identified with 
the lumber industry as a logger, manu- 
facturer and wholesaler in Wisconsi! 
Minnesota, Oregon, and Canada _ fro! 
about 1868 until 1930, died at his home 
in Eau Claire, Wis., Sept. 29, after an ill- 
ness of two years. He was a native 0! 
Maine, coming to Wisconsin when eigh 





Shawneetown—J. H. Curry 
succeeded by Shawnee Lum- 





Vowell Bros 
E. Puckett and 
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teen years old, to work in sawmills here. 
Later he became an estimator, then a 
logger, later branching out into sawmill 
operations, also dealing extensively in 
timberlands. He was active in local civic 
and fraternal affairs, and at one time was 
mayor of the city. His three children, 
two grandchildren, and one great grand- 
son survive. 


JOHN W. FERDON, 78, prominent lum- 
berman of Grand Rapids and western 
Michigan for a half century, died Oct. 5 at 
his home in Oakwood Manor after a long 
period of ill health. He was president of 
the Grand Rapids Lumber Co., Western 
Michigan Material & Supply Co., and as- 
sociated in an executive capacity with 
lumber plants in Traverse City, Luding- 
ton, and other cities and towns in west- 
ern Michigan. Survivors include his 
widow, two daughters, and three grand- 
children. 


FRANK W. GRISTOCK, 69, Collegeville, 
Pa., lumberman and banker, collapsed 
and died from a heart ailment Sept. 25 
in front of the Collegeville National Bank, 
of which he was president. Mr. Gristock 
owned and operated the lumber, coal and 
livestock feed yard of W. H. Gristock’s 
Sons, Collegeville. His residence was in 
Norristown, Pa. Surviving are his widow, 
two daughters, a sister, and a brother. 


FREDERICK R. HANSON, 43, until he 
joined the War Production Board’s staff 
in Milwaukee, Wis., sales representative 
for the Interior Woodwork Co., Milwau- 
kee, died of a heart attack while attend- 
ing the University of Wisconsin-Mar- 
quette University football game, Oct. 3. 
He was a graduate of Wisconsin where 
he had played football and had been ac- 
tive in other sports. His widow, daugh- 
ter, and mother survive. 


ALBERT B. HASTINGS, 90, president of 
A. W. Hastings & Co., one of the oldest 
sash and door firms in the Boston, Mass., 
district, died Oct. 2 at his home in New- 
ton, Mass., after a long illness. He was 

native of Roslindale, Mass. At one time 
he operated a stock farm in Lexington 
where he raised many racing horses that 
had won blue ribbons on the race tracks. 


PERCY J. HUBBARD, 52, secretary- 
treasurer of the Blanchard Lumber & 


Mill Supply Co., Inc., Buffalo, N. Y., died 
on Oct. 1 on a farm near Summit, N. J., 
where he had been vacationing for a 
month in the hope of regaining his health. 
tlis wife died on June 19. He is survived 
hy his mother and four sons. 


OSCAR HAROLD JOHNSON, 42, log 
uyer for the Peterman Manufacturing 
Co., Tacoma, Wash., died suddenly while 
i the woods near Woodland, Wash., Sept. 
j He had been associated with the 
Veterman Manufacturing Co. for the last 
28 years. He was born in Tacoma, where 
was active in fraternal circles. Sur- 
vivors include his widow, a daughter, 
iother, one brother, and four sisters. 


JACOB BERNARD LAUN, 79, founder 

d president of the J. B. Laun Lumber 
Co., organizer of the Kiel Furniture Co., 
and active in numerous business enter- 
prises in Kiel and surrounding communi- 
ties, died unexpectedly at his home in 
Kiel, Wis., Oct. 1, following a heart at- 
tack. He started the lumber yard in Kiel 
in 1884 and it was later incorporated as 
the J. B. Laun Co. In 1886 he started a 
yard at Elkhart Lake, with his brother 
Louis aS manager and partner. This or- 
ganization later became the Laun Lum- 
ber & Furniture Co. Some years later a 
third yard was started at New Holstein, 
into which he took his brother, A. A. 
Laun, as a partner. This firm is now op- 
erating as the A. A. Laun Co. In 1893 
he started a large sawmill and general 
Store at Wausaukee, Wis., with his 
brother Louis, and this company was 
known as Laun Brothers Co. He was one 
of four organizers of the Kiel Furniture 
Co., in 1892. He had also been active in 
Political and civic affairs. Survivors are 
two sons, a daughter, six grandchildren, 
and two brothers. 


Amemcanfiumberman 


GEORGE McCOY, 77, pioneer southwest 
Washington lumberman, died in a Van- 
couver, Wash., hospital Oct. 2, after sev- 
eral months of failing health. He was 
born in Brooklyn, Wis., and engaged in 
the lumbering business for many years at 
Napavine, Wash., before moving to Van- 
couver, where he was prominent in log- 
ging and construction circles. At the 
time of his death, he was a member of 
the lower house of the Washington legis- 
lature from Clark County. He served in 
seven sessions of the Washington legis- 
lature from Clark County and prior to 
that served in four sessions from Lewis 
County, both as a representative and as a 
senator. Survivors include his widow, 
three sons, and one brother. 


ELMER A. OKERBLOOM, 70, for 41 
years associated with the James E. Stark 
Co., hardwood manufacturers at Memphis, 
Tenn., and secretary of the company since 
its incorporation, died at a hospital there 
on Oct. 3. Born in Sweden, Mr. Okerbloom 
came to the United States at the age of 10. 
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Fifty years ago he worked with Mr. Stark 
in Chicago and came to Memphis to join 
him later. Mr. Okerbloom was an author- 
ity on credits and was consulted fre- 
quently by lumbermen. He was a former 
member of the Lumbermen’s Club. He is 
survived by three brothers. 


FRANK CAMPBELL REED, 39, promi- 
nent Pacific Northwest lumberman, his 
wife, and three sons, were. suffocated 
when fire damaged their home in Seattle, 
Wash. See item on page 40 of this issue. 


GEORGE WALDO, 77, head of the 
George Waldo & Son Lumber Co., Hall, 
N. Y., died suddenly on Sept. 27 in Gor- 
ham, N. Y., where he and his wife were 
visiting a friend. Death was due to a 
heart attack. He was a native of Pratts- 
burg, N. Y., and went to Hall when a 
young man. He had been in the whole- 
sale lumber and building supply business 
for forty years. Besides his widow and 
a sister, he leaves a son, Merton, a part- 
ner in the firm. 





Beetle Control While Permasan is Scarce 
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@ At the first sign of beetle damage, treat the 
infested lumber with Permasan if available. If 
not, destroy it—oldest stock first. 


In normal times Permasan is a highly effective and economical help to 
the lumber industry in its fight to control the lyctus and other “powder 
post” beetles—pests which government entomologists estimate cost the 


industry $35,000,000 a year. 


Now, however, chlorine and phenol, the raw materials from which Permasan 
is made, are vitally needed for the war effort. Supplies of Permasan are 
limited. And the lumber industry must depend largely on good house- 
keeping alone to check beetle damage. 

Chief among the good housekeeping measures that will help YOU cut 
YOUR share of the pests’ $35,000,000 toll are these: 


Inspect yards and storehouses at regular intervals — with an 
ever-watchful eye on untreated, stored lumber. 


Destroy all debris, favorite breeding spot for insects. 


At the first sign of beetle damage, treat the infested lumber with Permasan 
if available. If not, destroy it—oldest stock first. 


Both Permasan and Permasan 116, the water repellent form, are being used 
on lumber for construction jobs vital to the war program and preference 
ratings can be obtained. If you have such a rating, therefore, you will 
have a better chance of filling your requirements by extension of the 










rating to us. For the latest information on whether Permasan is available 
for anti-beetle duty in your yard, inquire: MONSANTO CHEMICAL COMPANY, 
Organic Chemicals Division, St. Louis, Missouri. 


ee 
QUICK FACTS TO REMEMBER ABOUT PERMASAN 


1 Permasan is 5% pentachlorophenol (minimum), 5% non- 
volatile solvent, 90% selected petroleum distillate. 


2 Highly toxic to both larvae and adult beetles. 
3 Easily applied. 
4 Shipped in 55-gallon drums or tank cars. 





46 Amemcanfiunherman October 17, 1942 










° IXL MAPLE FLOORING 


pM) The World’s Standard since 1888 
PACIFIC 


COAST 
LUMBER 
PRODUCTS 


& Yard Stocks, Long Joists, Long Dimen- 
sion, Plank, Timbers, Ties. MIXED 
“| CARS. Dependable values. Your 
& orders will receive prompt, careful at- 
tention. Write us about your needs. 


THE Sais woLn tS) LUMBER CO. 


PORTLAND, ORE. 





FAILING BLDG. 


WISCONSIN LAND & LUMBER CO. 
ene HERMANSVILLE, MICHIGAN 


all RAINELLE W.VA) 6 | Pope: G Talbot, Inc. 
West Virginia Appalachians” 
STEPPING & RISERS FLOORING--Red and TRIM & MOULDINGS Solid or Edge-Clued 


Oak & Birch White Oak, Maple, Chestnut, Ash, Birch, _ Dimension Maple, Lumber 
BEVEL SIDING —Poplar Birch and Beech Poplar, Oak. Basswood Oak and Poplar 














nd 





Lumber 


Ties Poles Piling 


Douglas Fir 


Treated and Untreated 


Unbiased Reports for Insurance, Financial and Tax Purposes 


INDUSTRIAL APPRAISAL COMPANY 


Authentic Valuations 


Dermon Building 
Cc. V. EASTERWOOD MEMPHIS, TENNESSEE MILLS AT PORT GAMBLE, WASH., ST. HELENS, ORE. 


Rail and Cargo Since 1853 


American Car Door Roller - 


Best and cheapest helper for load- 
ing and unloading lumber. Often 
pays for itself in one lumber ship- 
ment. Adjustable to fit openings 


Portland, Eugene, Seattle, New York, 
Los Angeles, San Francisco, San Diego, Phoenix 

















VICTORY 


Lockwood Oak Flooring now 
available in Victory Grade. The 
same mountain oak, uniform 
color, texture, and fine milling 
as usual. 

Victory Grade is 3§x2144” ma- 
chine run No. 2 Common and 
Better 2 ft. and longer. Nailed 
to joists. Saves cost of sub- 
Ask for floor. prccommended for tempo- 

. . rary efense ousing and Bar- 
Delivered Prices panel 



























Can be furnished with wood or steel 
beam. ‘‘American’’ Logging Tools and 
5 to 6 ft. wide; double extension Appliances best on the market. Write 
roller for door 5 to 8 ft. wide. for catalog and information. 


AMERICAN LOGGING TOOL CO., Evart, Mich. 








KNIGHT 


Single, Double and Triple Saw 
EDGERS « Saw Mills, Dogs, Set Works 
Manufactured by 


THE KENT MACHINE COMPANY | MRT CH PINE | 3: i°usiteict nce 


4 Laundry Machi T P 
117 Portage St. Cuyahoga Falls. Ohio F ee NEMCE crack Eas — Gite, Maaseee 


Moore Cross-Circulation Kilns. Ex- 
cellent drying facilities under sheds, 
Let us quote. Write us today. 























For Immediate Shipment 


6 cars 4/4 FAS, Sel. & No. 1 Hard Maple — 


2 cars 4/4 FAS, Sel. & No. 1 Birch ” 

2 cars 8/4 FAS, Sel., No. 1 & No. 2 Birch FOLLOW THE Curve of Confidence 
This graph shows the increase in number of 

“L-M-C” policyholders since organization. For 





Available to purchasers with war contract orders at 
ceiling prices, freight not to exceed $8.00 per M, 
duty paid. 


Send for list of white pine, basswood, hemlock, 


savings and security, specify Lumbermens for 
spruce and other hard and softwood items avail- 
able for prompt shipment. 


Automobile and general casualty insurance. 
Mill Valley Lumber Company Ltd. 


umber mberme 


Oshawa, Ontario, Canada ALA CASUALTY COMPANY 
Telephone 81. Home Office —Chicago, U. S. A. 
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Amemecan fiumberman 
- ¢ Reports from Lumber Market 





Information contained in this department comes directly from American Lumberman rep- 
resentatives located in these cities. 


i . Md.; Buffalo, N. Y.; Cincinnati, Ohio; New York City: Philadelphia, Pa.; Norfolk, Va.; 
Shreveport La.; Memphis. Tenn.; New Orleans, La.; Jacksonville, Fla.; Houston, Tex.: Birmingham, 


Ala.;: 


ansas City, Mo.; St. Louis, Mo.; Minneapolis, Minn.; Portland, Ore.; Seattle, Wash.; Spokane, 


Wash.; Tacoma, Wash.; San Francisco, Calif.; Boston, Mass. 


General Review 


In addition to the deficiency of manpower 
at the production end of the lumber cycle 
there is the added fear voiced by WPB, that 
it will be impossible to replace more than 
a small fraction of the tires on trucks used 
at logging camps and around mill yards. A 
recent WPB survey disclosed that of the 
82,000 lumber trucks now in use fully 30,000 
would be out of service within a year through 
tire loss. Twenty percent of all new or re- 
tread tires available had been ear-marked 
for use on lumber trucks and it had been 
promised that 11,000 trucks would be trans- 
ferred from other industries to the lumber 
operators in an effort to speed up lumber 
output. 

In his most recent statement Arthur T. 
Upson, WPB lumber chief sets the 1942 
lumber production shortage at eight billion 
feet and the deficit in 1943 equally great. 
Army camp and housing project demands 
have decreased but this has been offset by 
increasing call for boxing and crating and 
knocked-down barracks to follow the army. 

Labor shortage continues to be the cause 
of slumping production as well as the clos- 
ing of many small mills due to the incon- 
gruity of ceiling prices and mounting costs. 

The War Production Board is planning 
relief for distributors that must promptly 
ove supplies to emergency projects where 
the value is under $500. Machinery has been 
set up at all regional offices of WPB to 
promptly grant authority for such deliveries, 
without recourse to Washington, but if there 
are obstacles to such relief and the distribu- 
tor must have quick action from headquarters 
the Board has designated Mark Sullivan as 
the liaison officer for such service and a wire 
to him at 433-Third street, Washington 
should bring a prompt response. 

The centralization of Government buying 
continues. The trend is believed by some to 
foreshadow temporary hardships for whole- 


salers. 
Demand 


Eastern Market 


In the BOSTON market the movement 
of lumber is almost entirely to projects 
closely connected to the war effort. This 
is as true of wholesale as of retail dis- 
tribution and very little replacement lum- 
ber for the depleted retail yard stocks 
is coming through from the mills. That 
these stocks are of skeleton volume with 
assortments badly broken is seen in the 
steadily shrinking amount of fire insur- 
ance on stock being carried by the lum- 
ber mutual fire insurance companies on 
risks in all sections of the country. The 
40,000,000 feet of British Columbia fir 
owned by the British war office and piled 
nearly 18 months on the Lumber Termi- 
nal in Charlestown is now being loaded 
into ships as rapidly as possible for de- 
livery overseas. Fully 30,000,000 feet has 
already left the Terminal. Ships have 
been made available as the submarine 
hazard in the North Atlantic has been 
sharply reduced. It is understood that 
the 10,000,000 feet stored at New London 


and 50,000,000 feet held at New York for 
the same purpose is all being moved as 
fast as ships can be assigned to this 
service. Boston lumber circles had hoped 
that this stock might be turned into the 
local market to augment our depleted 
supplies. The lots of “hurricane” pine 
remaining in pile at the eastern mill yards 
are covered by orders—entirely for war 
projects—and will soon disappear as a 
source of supply. Government pressure 
for lumber in the East was never greater. 

Conditions in the Southern pine division 
at BALTIMORE as far as short leaf is 
concerned, have not undergone any mate- 
rial changes in the past two weeks, with 
the Government still the main customer 
and with the yards limited to repair work 
and Government jobs. Another big con- 
tract for the erection of homes for war 
plant workers has been awarded, and 
some further Government needs are to be 
filled, but beyond this most yards have 
only small business to take care of, with 
lumber to be obtained alone under priori- 
ties and at the ceiling. Wholesalers re- 
port that mills with which they have had 
contact for years are closed because of 
labor shortage. 

The distributors of long leaf pine are 
in a better position in that they manage 
to get orders for work related to the 
war plants, and can thus secure priorities 
for replacements. 

With cypress put to uses aside from 
those to which it was formerly put and 
made a substitute for other species, there 
are prospects that stocks will be drawn 
upon at a rate which will curtail the sup- 
Ply and impose conservation in diverse 
ways. Prices have not declined, and 
though a ceiling applies nominally, as to 
other stocks, ways and means may be 
found to work out methods of realizing 
profits. 

The market for hardwoods at Baltimore 
continues to prove quite receptive to de- 
mand, and especially the distributors who 
are able to maintain government connec- 
tions are still very busy. This excepts 
oak and maple flooring, as, for the most 
part, Government jobs using this have 
been completed. 

BUFFALO retail lumbermen who are 
supplying stock for defense housing in 
that area report that demand continues 
steady, while supplies of lumber from the 
mills are coming in slowly. A _ scarcity 
of supplies prevails in most kinds of lum- 
ber. Sheathing is reported very difficult 
to obtain. Some low-grade lumber, 


chiefly spruce, is coming in from Canada. ° 


Fir dimension is a little freer than a 
short time ago. Retail demand has been 
increased to some extent lately by the 
coming of chillier weather. 

The hardwood demand in the Buffalo 
market remains active, with all the lead- 
ing woods in short supply in the grades 
asked for. Some substitution is being 
done and buyers are not as insistent upon 
getting the exact kinds of lumber asked 
for, or as to the prices that have to be 
paid. War requirements are making up 
the chief part of the inquiries received. 
Numerous furniture plants have recently 
taken up the use of plywood for air- 
planes and so are not requiring the usual 
amount of hardwoods. 

California pine selects are reported to 
be available at the mills in a little better 
quantity than a short time ago; but the 
amount of western pine offering is said 
to be very small. Prices on any lumber 
obtainable are quite strong. 

An active demand for northern pine 
prevails in the Buffalo market, with 
stocks available at the mills smaller than 
usual at this time of year. Some Eastern 
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pine is to be had, but not in any large 
quantity. Many of the orders received are 
for crating and box lumber, which are 
needed in this area by numerous defense 
plants. 


Southern Market 


The lumber situation at MEMPHIS is 
unchanged as far as retailers are con- 
cerned. Retailers, excepting those few 
who have Government contracts for mill- 
work, fill-ins for ordnance building proj- 
ects or for the manufacture of ammuni- 
tion boxes, have little to do. Complaint 
of their inability to get number three 
dimension stock and number three boards 
—both of which have been unfrozen— 
are being heard. Last week the Govern- 
ment bought nearly 50,000,000 feet of pine 
here, practically all at ceiling levels. It 
bought a large quantity of hardwood 
boards and nearly 500,000 feet of the new 
Victory Grade (mill run) oak flooring at 
around $66 per thousand feet f. o. b. mill. 

Hardwoods have been in heavy demand, 
principally for Government uses’ with 
sales and shipments far outstripping pro- 
duction. Sales at less than ceiling prices, 
therefore, presents an anomalous picture. 


Southwest Market 


The situation in the KANSAS CITY 
area so far as the demand for lumber is 
concerned remains unchanged. The Gov- 
ernment is the No. 1 buyer at the present, 
and while retailers would like very much 
to obtain replacements they are able to 
get just a little here and there. Most 
mills have rated orders and this just 
about excludes the retailer. All woods, 
regardless of sizes and grades, can be 
sold promptly. The backlog is huge and 
it is impossible to fill orders on hand. 
Aggravating the situation in this area is 
the shortage of labor. Another factor is 
the rainy season, which has made the 
forests in some areas unworkable. 


North Central Market 


Dealers attempting to purchase north- 
ern pine for civilian use still are unable 
to place sizable orders, MINNEAPOLIS 
sources report, and there is no indication 
that the situation will change in the near 
future. Because of continued demand 
manufacturers are finding it difficult to 
cut down their unfilled order files, but 
this is being accomplished slowly, the 
present figure being approximately 8,200,- 
000 feet as compared with some 4,000,000 
feet a year ago at this time, according to 
reports of the Northern Pine Manufactur- 
ers Association. Orders to date in 1942 
total 88,000,000 feet as compared with 
about 102,000,000 feet at a corresponding 
date in 1941. 


West Cdéast Market 


Government and defense industry re- 
quirements are still gobbling up virtually 
the entire output of sawmills and forest 
industry plants in and about TACOMA, 
WASH. However, private inquiries are nu- 
merous and operators are confident that 
additional business will be forthcoming 
when freezing restrictions are modified. 
Defense housing requirements of various 
Pacific Northwest cities, including Ta- 
coma, Portland, Vancouver, Wash., Seat- 
tle and many others, are adding to the 
demand for lumber and other building 
materials. The demand for logs is heavy 
and woods operations are continuing un- 
abated, except in such districts as labor 
shortages have forced a curtailment in 
operations. 

Centralized purchasing for the army, 
navy and lend-lease by the United 
States engineers at PORTLAND, ORE., is 
making it difficult for the wholesaler, 
though his services in many instances 
are needed to locate lumber. Neither gov- 
ernment nor domestic markets demand is 
in any way satisfied. The government, 
besides conducting huge auctions, is buy- 
ing lumber in smaller quantities where 
it can be found but much purchasing en- 
deavors to save the wholesalers eight per- 
cent. Mills look for a shortage of logs 
before the year is out. 

Completion of many cantonments and 
need for airplane hangers and ship lum- 
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ber explains the fact that more and more 
mills are cutting to fill special needs. 
Due to this some random lengths of 
dimension are available. Some believe 
Government demand will hold up strong 
all through the war. 

Retail yards catering to the farm trade 


are particularly in the market for lum- 
ber. 

Single demand continues apace. Both 
rail and shingle items move at ceiling 
prices. 

° 
Pines 


Log shortages, unfavorable weather and 
a spotty labor supply have combined to 
cut down production slightly during the 
past fortnight, it is reported from MIN- 
NEAPOLIS, where the Northern Pine 
Assn, states that the output for an aver- 
age week now approximates 2,300,000 feet 


as compared with about 3,300,000 feet a 
year ago. However the year’s total to 
date far exceeds that of a corresponding 


period in 1941, 
feet as compared with 

Shipments are fluctuating 
000,000 feet a week figure, 


1,500,000 feet a week. 


mately 97,000,000 feet. 


West Coast Woods 


TACOMA, WASH., 
woodworking 


sawmills and 
plants of all 


ders that have accumulated 


cent weeks. 


little 
files. 


apparent diminishing of the 


plans accordingly. 
ages are serious, 


the ratio being 92,000,000 
81,000,000 feet. 
about the 2,- 
as compared 
with a slightly larger amount last year, 
and orders are being accepted for about 
Total shipments to 
date total about 90,000,000 feet while last 
year the figure at this date was approxi- 


other 
descriptions 
are continuing to produce at capacity as 
they work on the huge file of defense or- 
during re- 
In spite of the fact that pro- 
duction has been virtually without inter- 
ruption for several months, there has been 
order 
Operators anticipate that this con- 
dition will continue and are making their 
Although labor short- 
production so far has 
not been drastically curtailed for this rea- 











Shortage of FENCE 
on Your 


(Dosa 


Sales Floor 





Means MORE WIRE 
for Cruiser Decks 





Feel 
rep BRa 


FENC 


Today — every day — out of the wire mills 
go thousands of tons of steel. It goes to war in 
the form of billets, rods and wire. This steel 
is “drafted for the duration” in such forms as 
marine cable, ship chain, bolts, communica- 
tion wire and hundreds of other items. It’s 
just as essential to the complete assembly of 
tanks, planes, guns, and field equipment, too. 






















That’s why there is. . . and will be. . . a short- 
age of fence on your sales floor. Your farmer 
customers know whereof they speak when 
they keep telling you that fence is urgently 
needed as a tool essential to “‘all out’’ food 
production. But the ones who have sons 
or brothers in the service realize most vividly 
that the urgent need for Victory — soon — 
is even more urgent. 


KEYSTONE STEEL & WIRE CO., Peoria, Ill. 


naam, Fence Users will continue to 












“Look for the Top Wire Painted RED” 


JRED BRAND FENCE 


October 17, 1942 


son and mill men are hopeful that job and 
wage freezing regulations will definitely 
improve the situation. Present log sup- 
plies appear to be adequate, but reserves 
are low, an unusual condition at this sea- 
son of the year. 


Other Woods 


Producers are marking time so far as 
sales of northern white cedar posts and 
poles are concerned as they await fall 
freezups that will permit cutting mate- 
rial in the northern swamps, advices from 
Minneapolis disclose. Very little merchant- 
able material is on hand at present, though 
manufacturers report a large potential 
demand that will insure a strong market 
as soon as new supplies are available. In 
the meantime no quantity orders are 
being filled. 


Millwork 


Lumber shortages and building restric- 
tions are holding civilian business at a 
record low, with the result that some of 
the Mississippi valley mills are produc- 
ing far below capacity. Others engaged 
in supplying wartime construction needs, 
report a brisk business, according to Min- 
neapolis sources. 


Flocring 


Oak flooring is going begging at MEM- 
PHIS with manufacturers marking time, 
except for government and government- 
generated orders. Mills are operating at 
about 34 percent of capacity. Prices are 
down about $2 to $3 from price lists sent 
out some weeks ago. 

Logs 

The inventory of PUGET SOUND logs 
has increased by seven and three-fourths 
million feet. This increase for the first 
time in many months has been made in 
old growth fir suitable for peeling and 
noble and white fir. It is attributed to 
longer working hours. Some 69 logging 
companies in Washington and Oregon so 
far have applied for the $1.00 extra for 
working 48 to 53 hours or the $1.50 for 
working 54 to 59 hours and others are 
qualifying. 

Inventory of other species of logs de- 
creased. Despite the increased inventory, 
supplies are low for going into the winter. 


Lumber Legislation 


Southern Pine Price Amendment 

Amendment 2 to MPR 19 on Southern 
pine lumber makes it clear that when a peti- 
tion for amendment or adjustment which re- 
quires extended consideration has been filed 
with the OPA the Price Administrator may, 
upon application, grant permission to agree 
to adjust prices upon deliveries made dur- 
ing the pendency of the petition in accord- 
ance with the disposition of the petition. 

Notwithstanding the provisions above, on 
and after Oct. 8 Southern pine lumber may 
be sold and delivered for direct-mill ship- 
ment at a price which is agreed by the parties 
to be adjustable to any maximum price set 
in any amendment to MPR 19 which is is- 
sted between Oct. 8 and Dec. 1. The parties 
may also, if they prefer, agree that the ad- 
justments shall apply only where the maxi- 
mum price set by such amendment is higher 
than the contract price, and not when it is 
lower. 


Wood Soles and Lasts Included 
in Shaped Wood Ceiling 


MPR 196 which sets prices for turned or 
shaped wood products has been amended for 
the second time so that the definition of 
“shaped wood products” includes wood soles 
and lasts, however made, and regardless of 
whether the soles or lasts consist exclusively 
of wooden parts or of wooden parts as- 
sembled with other parts. 
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VAHU WHITE. PINE: 
Winton Lumber Co., 
Gibbs, Idaho 
ALIFORNIA SUGAR PINE 
and PONDEROSA PINE: 
Amador Lumber Co., 
' Martell, California F 
» VESTERN WHITE SPRUCE: 
The Pas Lumber Co., Ltd., 
The Pas, Manitoba and 
Reserve, Sask. 
| PONDEROSA PINE: 


Somers Lumber Co., 
Somers, Mont. 
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Reccueemmes WINTON LUMBER SALES CO. 


pO Mee FOSHAY TOWER 





There is No Good Substitute 
for 
PUTTY-GLAZED SASH 


Don’t let anybody try to kid you about some- 
thing “just as good.” There just isn’t. 





Once in a while some one tries to create a sales 
argument by claiming he “has something’’—but 
experience and comparison prove that for— 


a tight seal that resists infiltration of moisture 
and cold air and prevents loose, rattling glass— 


there is no satisfactory substitute for high qual- 
ity putty. Putty-glazed sash has been proved by 
experience and tested by time. 










As a further safeguard—against rot 
and termites—specify ‘‘PAR-TOX 
treated.”’ 








IRA PARKER & SONS C0. 


OSHKOSH, WISCONSIN 


75 years of service 
to the sash and door 
industry. 








PACIFIC 


NATIONAL F me 


Stout Wood # 


of WAR 


The trees of Douglas 
Fir grow tall and 
thick, tough and 
strong. They yield 
the kind of lumber 
now so needed for 
war uses. Navy 
mine-sweepers have 
keels of fir timbers 
produced by Pacific 
National. War indus- 
tries and defense 
housing projects are 
making good use of 
Pacific National lum- 
ber. Producing at 
top speed, we'll be 
working full time on 
the war production 
line until the day of 
Victory comes. 


Let’s Buy More 


War Bonds 


MINNEAPOLIS 





Pacific National 
LUMBER COMPANY 


TACOMA, WASHINGTON 
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UTHER Bos. 


Dado Head 


Fits any saw mandrel. 
Cuts perfect grooves, 
any width, with or 
across grain. Guaran- 
teed to do your work 
satisfactorily. 










Favorites for over 53 
years. Today, write for 
catalog of complete 
Huther line. 


Huther Bros. Saw Mfg.Co. 


Rochester, N. Y. 










Sott Old-Growth UPPERS and 
Smooth-end-trimmed COMMON. 


OREGON -AMERICAN 


ORPORATION 
LO EER ONIA, OREGON 
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Simplified Practice Set for 
Douglas Fir Plywood Manufacture 


Limitation order L-150, as amended Oct. 
8, 1942 now states that on and after that 
date no producer shall manufacture or de- 
liver Douglas fir plywood, and no person 
shall receive Douglas fir plywood from any 
producer unless it is one of the types and 
sizes set forth in the accompanying table, 
except upon specific written authorization 
from the director general of operations. 
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Work in process which includes Douglas 

fir plywood which was in the stock of a pro- 
ducer in a finished form on July 1, or which 
had on that date been processed in such a 
manner that it would be impractical to manu- 
facture it in accordance with the provisions 
in the table. 
-- Military orders under specific contracts 
placed by or for the account of, or to fulfill 
a contract with the usual armed forces or 
for lend-lease. 

Rejects, cutbacks, plywood from short 














From this order the following are ex- length veneer, core stock are exempted and 
cepted: inelude plywood rejected by grading proc- 
Item Width Length Thickness 
STANDARD PANELS 
Inches I i 
Sound 2-Sides De tsnitavapa witeeaaesdeaesee 24 108. =e Tale aaa Mg apy ene 
Sound 1-Side. __........- acceee ae %{¢ (3 ply) 
Oe a, a: ¥% (3 ply) 
od Regi, % (3 ply) 
oa a % (5 ply) 
4 (3 ply) 
ee ee Te Mec 14 (3 ed 
. = Se: 36 (3 ply) 
a... ess: 46 (5 ply) 
— i, RS 
I sacocsoutestoceesede at a See Heo (3 ply unsanded). 
i ¢  ) eee 3% (3 ply unsanded). 
SS as = é : ply or : ply unsanded). 
Concrete form panel. ee 26 | 60 84 108 132......-. \ & Nel aaa 
48 | 72 $6 120 144....... 4 (5 ply). 
60 %6 (5 ply). 
56 (5 ply). 
A bi : Bin 34 (5 ply). 
utomobile and industrial __._- As ordered up to 60...| As ordered up to 144_..| 14 (3 ply unsanded). 
6 (3 ply unsanded). 
34 (3 ply unsanded). 
44 (5 ply unsanded). 
%6 (5 ply unsanded). 
5% (5 ply unsanded). 
1146 (5 ply unsanded). 
34 (5 ply unsanded). 
74 (5 ply unsanded), 
% (7 ply unsanded). 











Safe to Use.... 


Profitable to Sell 


Ladders 











Start Selling Now 


YOU can make many a lad- 
der sale this fall, Mr. Lumber 
Dealer. And when you sell 
a Babcock, tell your cus- 
tomer this is the ladder that 
will serve WELL and LONG, 
and be SAFE to use. Bab- 
cock Ladders are made of 
genuine air-dried Spruce, 
with rungs of second-growth 
Hickory. Our single and ex- 
tension ladders have STEEL 
RUNG BRACES, tying all four 
corners—for greater strength, 
for longer life. Step ladders, 
step stools, extension types, 
spread and taper ladders, 
scaffold ladders, extension 
trestles, extension plank, 
painters’ staging. TRY A 
SAMPLE SHIPMENT. Sample 
ladders furnished for display. 
Write now for ladder folder 
and full information. 


The W. W. Babcock Co. 
Bath, N. Y. 


ay Meg ® RPI ORI INS 


& 
? 
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esses, reclaimed plywood of sizes other than 
those specified above developed by cutting 
back rejects, plywood from short lengths of 
veneer, and core stock in widths up to 96 
inches and lengths up to 48 inches in sound- 
2-sides and sound-1-side grades. 

Plywood for door panels in widths of 22, 
26 and 28 inches and lengths of 60, 72, 84 
and 96 inches, and in either % inch thick- 
ness sanded or 5/16 inch thickness unsanded. 
A signed statement must accompany each 
such order affirming that the material is for 
door manufacture. 

Intra-company deliveries are also included 
under this regulation. 


White Mountain National Forest 
Timber for Sale 


C. L. Graham, forest supervisor, has 
issued a prospectus of National forest timber 
for sale on White Mountain National Forest 
in New Hampshire and Maine, listing sales 
chances now available for immediate pur- 
chase, together with chances which it is 
planned to put on the market between now 
and early winter. On this public forest of 
better than 700,000 acres, more than 500,000 
acres are suitable for commercial timber 
production. 


Certain minimum requirements, including 
leaving uncut the younger and more vigor- 
ous trees, are considered essential to con- 
tinue and increase forest growth for future 
use. 

Inquiries should be directed either to Dis- 
trict Forest Rangers at Conway, Gorham, 
Littleton, and Plymouth, or to the Forest 
Supervisor, Laconia, N. H. 
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ESSENTIALS FOR VICTORY 





We lend daily co-operation and sub- 
scribe fully to the above. 


Manufacturers 


Southern Hardwoods and Yellow Pine 
es 


“MILLER MADE IS UP TO GRADE” 


Why not try a sample car? 


MILLER & CO., INC. 


Selma, Ala. Jackson, Tenn. 
Branch Offices 

Chicago, Ill. Reading, Pa. 

43 E. Ohio St. P. 0. Box 48 












0 W . 4 Appalachian 


Hardwoods 
and Spruce 





———. = Lane ——< 


Flooring, Mouldings, Trim 
in Oak, Maple, Birch, Beech 


Mower Lumber Company, probation Cate Appalachians, 
rough and dressed, air-dried and kiln-dried. now has an 
annual output of 50 to 60 million feet. The 5 Mower mills. 
modernly equipped. have every facility for ~~. quality 
production. Hard and Soft .- White and Red Oak, 
Birch. Beech, Ash. Basswood. Cherry, Yellow Poplar. Wal- 
nut, Butternut, West Virginia Spruce. Poplar Bevel Siding. 
Bowling Alley Flooring. Dimension, Timbers. 


The Mower Lumber Company 


Charleston, West Virginia 
Mills at: Omar, Marmet, Cass, Colcord & Pettus. West Va. 

















Douglas Fir Logs 
On the Way to the Front 








The Resources of the Lumber 
Industry are Merged into the 
War Efforts of the United States 


Old reliable Douglas Fir is one of the woods most de- 
manded for the exacting uses of the Army and Navy. 
This is not surprising. Douglas Fir has long been known 
as one of America’s most valuable softwoods. It's the all- 
purpose lumber, strong, fine-textured, durable, depend- 
able. 





Rosboro Lumber Company produces Douglas Fir at its 
best. Back of this operation is a timber supply of 750 
million feet. The electrically-operated Rosboro mills are 
100% modern, with a cutting capacity of 150,000 feet per 
day. Here is a band sawmill, six Moore cross-circulation 
kilns, remanufacturing plant, planing mill. All Rosboro 
lumber 1” and 2”, 20’ and shorter, is scientifically kiln- 
dried. We produce all building items in all regular pat- 
| terns; also timbers. 





T. W. Rosborough, President. B. S. Cole, Secretary-Treasurer 
W. E. Cooper, Vice-President. C. G. Atkinson. Sales Mgr. 


-ROSBORO LUMBER COMPANY 


| Springfield, Oregon 


i 


DOUGLAS FIR 
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Western Pines 


Following delivered prices, based on 
past sales, were reported to the Western 
Pine Association by members during the 
period Sept. 28 to Oct. 3, inclusive. Both di- 
rect and wholesale sales are included and 
are based on specified items only. Two 
districts are given, one being the State of 
Illinois, outside of the Chicago metropoli- 
tan district and the other the State of 


Pennsylvania. Quotations follow: 
ILLINOIS 
PONDEROSA PINE 
Selects, S2 or 4S— 1x8 5/4RW 6/4RW 
i ae iit $84.75 aigagta 
ff $68.50 sd is wmes 
Shop S2s— No. 1 No. 2 
ER AS ree arr $60.25 $52.25 
ON al ios eas eric ea ei wk eed 60.25 §2.25 
Commons, S82 or 4S— No.2 No. 3 
. & & ear $50.75 $46.50 
SUGAR PINE 
Shop S2S— 
No.1 No. 2 No. 3 
ee $63.50 _— 
Oe actus cunes 74.50 
PENNSYLVANIA 


PONDEROSA PINE 

Selects S2 or 4S— 
1x8 5/4 RW 6/4 RW 
83 


By a acacatadoaret $83.3 $85.25 $85.25 
ok | Sra 68.50 72.68 71.54 
Shop S2S—- No. 1 No. 2 
2 RES ee ere $62.25 $54.25 
Commons, S2 or 4S— No. 2 No. 3 
Se OE cc xpeecncuseewe $51.25 $48.00 
ok i: eee 53.80 47.91 
IDAHO WHITE PINE 
Selects S2 or 4S— 1x8 6/4RW 
Rae HELD Tildes cccccews $86.50 Desa 
Goemisty GD) Bibs... cccee 69.00 
Commons S2 or 4S— 
Colo- Sterl- Stand- 
nial ling ard 
No. 1 No. 2 No. 3 
oo Se > Peery $63.00 $58.27 $50.75 
BGS BO ccccoss 90.50 63.94 50.88 


SUGAR PINE 
Selects S2 or 4S— 4/4 RW 5/4RW 6/4RW 
D Select RL... 79.50 


Shop Ss2S— No. 1 No. 2 No. 3 
MME Sra s eavacneare $66.50 $56.50 ara 
_ | Ses: 65.50 55.50 
ee erik woarecwa ars rr 61.50 





West Coast Logs 


Ceiling prices of logs effective Sept. 9 
are: 

Fir No. 1, $31.00; No. 2, $22-23; No. 3, 
$17-18; Peelers, No. 1, $40; No. 2, $35; core 
logs, $27. 
eae shingle logs, $21; lumber logs, 


Hemlock: No. 2&3, pulp logs. $15.50; 
aircraft grade, $35.00; suitable for peel- 
ing, $27; lumber logs, No. 1, $23.00; No. 2 
$20.00; No. 3, $17; camp run, ungraded, $ 
Spruce: No. 1, $45; No. 2, $30; No. 3, $ 





e « e Lumber Prices & Statistics 


Douglas Fir 


Quotations on Oct. 9, f.o.b. mill on 
Douglas fir items in mixed cars for rail 
shipments direct to the trade follow: 


Vertical Grain Flooring 


Bé&btr. Cc D 
Be weancnawwceeae $60.00 $55.00 $45.00 
Flat Grain Flooring 
BE x0. owxemaelauon $45.00 $43.00 $38.00 
De ¢hwwnaewecee 50.00 48.00 40.00 
Drop Siding 
1x6 Pat. No. 106.$50.00 $48.00 $40.00 
1x6 Pat. No. 116. 50.00 48.00 40.00 
Ceiling 
aa $37.00 $35.00 $28.00 
Bil awewe sa waroue 45.00 43.00 38.00 
Boards and Shiplap 
1x6 1x8 1x10 1x12 
No. 1...$31.00 $31.00 $29.00 $32.00 
No. 2... 27.00 27.00 26.00 27.00 
No. 3... 23.00 23.00 21.00 23.00 
No. 1 Dimension 
12 14 16 18 20 
2 Pere $32.00 $32.00 $33.00 $33.00 $33.00 
ot ae 32.00 32.00 32.50 32.50 32.50 
ae 31.00 31.00 31.00 31.00 31.00 
eee 31.50 31.50 32.00 32.00 32.00 
2) 31.50 31.50 32.00 32.00 -32.00 


No. 1 Rough and/or Surfaced Timbers 
4x4 to 4x12-inch planks 20 feet we 


I aa aor ua dine @ vie areca aca eae 2.00 
SETS Be Fe. BE GOTT 6 occ cc ceccces 29.50 
pt Re FO eee ee 31.50 





Maple Flooring 


Northern maple flooring mills report the 
following average prices realized f.o.b. 
flooring mill basis, during the week ended 
Oct. 10: 

First 
COROT cvcweeUces $85.97 


Third 
$65.07 


Second 
$81.44 





Red Cedar Shingles 


New ceiling prices effective June 29 on 
red cedar shingles, f.o.b. mills, are: 
Royals: 


hh. RS ee eee tere eee $5.40 

NE EE rsh we Sole Geo eae as 3.70 

ah ite Bi ait Oa Si anc noe oo ws ow Re Sea ee 2.45 
Perfections: 

Be EE, oes a one ealcaalesieneew $4.40 

MT aorta a dydveieiers eed wala e Oe tree 3.40 

OI ig. scala icavaceauntacm ace lack aimveriarelecems 2.40 
pe oe & € 

Re EE arden dbs wie le eae ee eats $4.00 

2-16” 5/2 fh ah aeoon sol de tpeimy fac abba at tetas Aeviortastol ance 3.25 

SN I has ote cigcais, igen eka oraain ctgraGielee 2.25 





Oak Flooring 

Current prices of oak flooring are un- 
changed from list that appeared in issue 
of Sept. 19.—EDITOR. 
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Southern Hardwoods 


Following are 


ranges 


of f.o.b. mill 


prices on rough, air dried southern hard- 
woods, from reports of sales made dur- 


ing the week ended Oct. 7: 


7 





March 21, 1942. 


Quartered Sap Gum Beech 
FAS— FAS— 
eee 60.50 | 6-4 ..... 49.00 
8-4 .....70.00@70.50 No. 1 & Sel.— 
No. 1 & Sel.— eee 39.00 
ee cowed 46.50 No. 2 Com.— 
8-4 .....55.00@55.50 | 6-4 ..... 26.00 
Plain Sap Gum Elm 
_—- ai No. 2 Com.— 
4-4 .....56.00@56.50 2 ae 28.00 
a eee 60.5 
No. 1 & Sel.— Cottonwood 
4-4 .....42.00@42.50 No. 1 & Sel.— 
SS eres SC.GO 1 E=6@ once 38.50 
No. 2 Com.— No. 2 Com.— 
ee asave 27.00 oy 29.50 
No. 3 Com.— ¥ eer 31.50 
4-4 .. 00. 16.50 Plain Syeamore 
Quartered Black No. 1 & Sel.— 
Gum 2 ere 34.50 
FAS— 
SS ere 71.50 Willow 
Plain Black Gum FAS 
FAS— a ee 54.50 
4-4 eves 49.00 No. 1 & Sel.— 
No. 1 & Sel.— 4-4 .....40.50@41.50 
eee 39.00 Ne. 2 Com.— 
Quartered Tupelo a 27.50 
FAS— 7. Or 
8-4 .....62.00@62.50 a PN 
No. 1 & Sel.— rae eS exe aes 
No. 1 & Sel.— Pecan 
8-4 .....52.00@52.50 FAS— 

Plain Tupelo ae 65.00 
FAS— BO@-4 .. 90.00 
4-4 .....50.00@50.50 i oe 95.00 
No. 1 & Sel.— DG=4 2.06% 105.00 
4-4 .....40.00@40.50 No. 1 & Sel.— 

No. 2 Com.— B-@ 056% 36.00 
eee 26.50 - : 
Plain White Oak | 0, Q00Kberr 
Ht aaa 75.50 | 474 «++ --35.00@35.50 
13-4 .... mas aiid 
No. 1 & Sel.— Lapa Cypress 
oe Pee 42.50 | FAS— . 
(ae 67.00 | 5-4 . 85.90 
6-4 . 85.00 
Plain Red Oak 8 . 100.00 
FAS— pal 
4-4 .... .60.00@6e.se | Belecte— |. nk. nn 
a eee 75.00 5-4 E . 64.00 
See crass wad E = pee 67.50 
Wa. t&Sel— 2. | 8-4 .....7100@ 18.00 
ated NPT t0-4 .... 80.00 

Plain Poplar Shop— 

No. 1 Com.— 4-4 .. 38.00 

ee 43.50 = oe 52.00 
Ash No. 2Com.— _ _ 

No. 1 & Sel.— 4-4 .....31.00@33.00 

= aes 46.60 | 8-4 ..... 34.00 

6-4 55.50 

SS See 65.50 Mixed Hardwoods 

No. 2 Com.— Dunnage 

B=@ neces 26.50 4-4 .. 9.75 @14.25 








Western Red Cedar 


Prices on Oct. 9, for red cedar siding 
in mixed cars. new bundling. 8 to 18 foot. 
f.o.b. mills, remain as quoted in issue of 
Manufacturers’ prices in 
March, 1942, by government order consti- 
tute a ceiling.—Editor. 
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CHAPMAN & COMPANY, 
"AGO, ILL. @ PORTLAND, OREGON @ NEW ORLEANS, LA 
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TOXIC-WATER REPELLENT 


Positive protection against Rot, Fungi, 
Termites, Excess Moisture, Ete. 
CLEAN - STAINLESS - PAINTABLE | 


Thoroughly tested and proved effective. Used 
by many of the Industry's leaders. 


Write for technical data, tests, samples, etc. 





The Low Cost 
PRESERVATIVE 








CRE-0-TOX CHEMICAL PRODUCTS Co. 


MEMPHIS, TENN. 
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National Production, Shipments, and Orders 


Following is the National Lumber Manufacturers’ 


weeks ended Oct. 


Association’s report for the two 


3, and for thirty-nine weeks ended that date, covering mills whose 


statistics for both 1942 and 1941 are available, and percentage comparisons with statistics 
of identical mills for the corresponding period of 1941: 


Av. No. Per- Per- Per- 
Mills Production Cent Shipments cent Orders vent 
TWO WEEKS: Rptg. 1942 of 1941 1942 of 1941 1942 of 1941 


Total Softwoods.. 367 
Total Hardwoods. 95 


502,335,000 93 
19,345,000 79 


521,680,000 92 
10,109,000 42 





Total Lumber.... 448 
Total Flooring... 78 


THIRTY-NINE WEEKS: 
Total Softwoods.. 380 


9,189,590,000 96 
Total Hardwoods. 102 


466,526,000 97 
9,656,116,000 96 
331,006,000 72 





Total Lumber.... 464 
Total Flooring... 78 


520,816,000 92 
28,415,000 99 


549,231,000 92 
10,626,000 42 


562,368,000 104 
28,353,000 106 


590,721,000 106 
13,556,000 74 





10,370,062,000 10% 
552,575,000 103 
10,922,637,000 10% 
315,368,000 67 


11,060,178,000 107 
538,771,000 104 


11,598,949,000 107 
310,459,000 64 





Relation of Unfilled Orders to Stocks 


Following is statement of seven groups of identical mills of unfilled orders and gross 


stock footage on Oct. 3: 





No. of 

Mills Unfilled Orders Gross Stocks 

Rptg. 1942 1941 1942 1941 
Total Softwoods® .......+ 358 1,541,301,000 1,084,448,000 2,005,383,000 2,818,574,000 
Total Hardwoods* ....... 94 103,764,000 87,748,000 276,968,000 342,148,000 
Toth) TMMEOP 2... ccccccs 439 1,645,065,000 1,172,196,000 2,282,351,000 3,160,722,000 
Ont FPIOOTINE .ccccccccces 75 30,444,000 62,613,000 71,513,000 47,552,000 
Maple Fiooring.......... 11 4,468,000 8,048,000 9,215,000 9,979,000 


*Of Northern mills, 13 reported on softwood, 13 on hardwood unfilled orders; 14 mills 


on stecks. 
both softwood and hardwood subtotals. 


The total number of mills (452) 


includes 13 northern plants that are in 





Western Pine Summary 
The Western Pine Association reports as 
follows on operation of identical Inland Em- 
pire and California mills during the week 
ended Oct 3: 
Report of an Average of 91 Mills: 


Oct. 3, 1942 Oct. 4, 1941 
Production ...... 91,756,000 91,652,000 
Shipments ..... 88,764,000 97,819,000 
Orders received.. 108,474,000 96, 925, 000 


Report of 91 Identical Mills: 
Oct. 3, 1942 Oct. 4, 1941 
Unfilled orders.. 426,383,000 350,498,000 
Gross stocks.... 991,342,000 1,242,920,000 
Report of 91 Identical Mills: 
--Total for Year to Date— 
1942 94 


Production ..... 2,978,171,000 3,033,179,000 
Shipments ......3, 3/347, 985,000 3,282,177,000 
Orders ......... 3°452.115,000  3,362,000,000 


Southern Pine Statistics 

Following is a summary of reports from 
southern pine mills for the week ended 
Oct 3: 


Number of mills, 99; Units}, S85 
Three-year average production* 26,782,000 
Actual Production .....cccccecs 23,013,000 
IID, arc soci  Siata acciauareia alas 25,690,000 
OYragerse TOCCIVER « . 2.6 cciecwsese 22,836,000 


Number of mills, 99 


On Oct. 3, 1942 
po rn 115,880,000 
Unsold stocks 


*Oct. 31, 1938, to Nov. 1, 1941. 
7Unit is’ 316, 000 feet of “3- -year average” 
production. 





Statement of the ownership, management, 
circulation, etc., required by the Acts of 
Congress of August 24, 1912, and March 3, 
1933, of AMERICAN LUMBERMAN, pub- 
lished every other week at Chicago, IIL, for 
October 1, 1942. 


STATE OF ILLINOIS, 
CoUNTY OF COOK, 
> 

sefore me, a Notary Public in and for the 
state and county aforesaid, personally appeared 
Herbert A. Vance, who, having been duly sworn 
according to law, deposes and says that he is 
the publisher of AMERICAN LUMBERMAN, and 
that the following is, to the best of his knowl- 
ecge and belief, a true statement of the owner- 
ship, management (and if a daily paper, the 
circulation) ete., of the aforesaid publication 
fe the date shown in the above caption, re- 
quired bv the Act of August 24, 1912, as 
aniended by the Act of March 3, 1933, embodied 
in section 537, Postal Laws and Regulations, 
printed on the reverse of this form, to-wit: 
; That the names and addresses of the pub- 
lisher, editor, managing editor, and business 
manager are: 

Publisher, Herbert A. Vance, Chicago, Illinois. 

Managing Editor, E. G. Gavin, Chicago, Illi- 
n 


7 3usiness Manager, Herbert A. Vance, Chicago, 
2. That the owner’is: (If owned by a Cor- 
poration, its name and address must be stated 
and also immediately thereunder the names and 
addresses of stockholders owning or holding one 
percent or more of total amount of stock. If 
not owned by a corporation, the names and ad- 
dresses of the individual owners must be given. 
If owned by a firm, company or other unincor- 
porated concern, its name and address, as well 
as those of each individual member, must be 
given.) 
_ AMERICAN LUMBERMAN (a corporation), 431 
S. Dearborn St., Chicago, I1l.—Owned by: 


Vance Publishing Corp. 
W. 44th St., New York, N. 
holders are: 

Jane Vance—W. 
New York, N. Y. 

A. E. Monetti—George Sheldon, 55 Wall St., 
New York, N. Y. 

H. A. Vance, 431 S. Dearborn St., Chicago, III. 

3. That the known bondholders, mortgagees, 
and other security holders owning or holding 1 
percent or more of total amount of bonds, mort- 
gages or other securities are: (If there are 
none, so state.) None. 

4. That the two paragraphs next above, giv- 
ing the names of the owners, stockholders, and 
security holders, if any, contain not only the list 
of stockholders and security holders as they ap- 
pear upon the books of the company, but also, 
in cases where the stockholder or security holder 
appears upon the books of the company as trus- 
tee or in any other fiduciary relation, the name 
of the person or corporation for whom such 
trustee is acting, is given; also that the said 
two paragraphs contain statements embracing 
affiant’s full knowledge and belief as to the cir- 
cumstances and conditions under which stock- 
holders and security holders who do not appear 
upon the books of the company as trustees, 
hold stock and securities in a capacity other 
than that of a bona file owner; and this affiant 
has no reason to believe that any other person, 
association, or corporation, has any interest di- 
rect or indirect in the said stock, bonds, or other 
securities than as so stated by him. 

5. That the average number of copies of 
each issue of this publication sold or distributed, 
through the mails or otherwise, to paid sub- 
scribers during the twelve months preceding the 
Gate shown above is ....scscces (This informa- 
tion is required from daily publications only.) 


HERBERT A. VANCE, 
Business Manager. 
Sworn to and subscribed before me this 
29th day of September, 1942. 


ELOISE M. KUHN, 
Notary Public. 


«" a. 67 
—W hose stock- 


E. Vance, 67 W. 44th St., 


(Seal. ) 


(My commission expires Nov. 27, 1945.) 
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Nationally paeneabinil 
Aromatic Red Cedar 







Packaged 
and Sealed 

GUARANTEED 
90% Red Heart or Better 





PRODUCT OF 


Geo. C. BROWN & Co. 


GREENSBORO, NORTH CAROLINA 


LARGEST MANUFACTURERS OF 
AROMATIC RED CEDAR IN THE WORLD 











Minute 
Men | 


of ‘75 were ready 
to take to the field 
of battle in their 

country’s de- 

fense on a mo- 
~~ ment's notice. 
Today, were | 
ready to serve 
war preference 
orders for west- 
ern woods on a 
moment's 
notice. 


For 27 Years 

| Producers and Shippers 
LUMBER and PILING 

| On Time -- On Grade 

| All Types -- All Grades 


Western Pines & West Coast Lumber 


Large and Long Timbers 
Fir Piling up to 120 Feet 


PATRICK LUMBER CO. 





Established re 
Car and Czrgo holesaile Only 


|  Otfice: Terminal Sales Building, PORTLAND, ORE. 
| Warehouse: 612 S.E. Clay St. Teletypewriter PD 54 
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- « - NEW PRODUCTS & LITERATURE 





Prefinished Wall Panels 10177 


A new, plastic-coated wall board available 
in large wall-size sheets, trade-named “Chev- 
ron Board,” and requiring no on-the-site 
finishing has just been introduced by Barclay 
Manufacturing Company, Inc. These panels 
are already being used by the Government 
for ship construction, war housing and mili- 
tary and installations. Available in 
sizes up to 4x8 feet; in three designs—tile 


bases 





board, unscored sheets and streamlined—and 
in a wide range of the latest pastel tones, 
the plastic finish is bonded to the compressed 
wood fibre base at the factory, and is said 
not to warp, chip, craze, crack or peel. Pan- 
els are quickly installed by nailing, screwing 
or cementing to old walls or new framing. 
For further information use accompanying 
coupon. 


Modern Kitchens 101713 


Entitled “10 Ideas for Modern Kitchens,” 
a folder on the use of the Western Pines has 
recently been released by the Western Pine 
\ssn. The 10 ideas are each represented by a 
photegraph of an actual installation. The 
subjects of meal planning and_ breakfast 
nooks are touched upon and the availability 
of convenience through the use of the West- 


For Further Information 


about any new product or piece of literature described in this department 
check the following numbers which correspond with key numbers to be 
found in the heading of the particular items in question. 
clip it and mail it to the AMERICAN LUMBERMAN, 431 So. Dearborn St., 
The desired information will be forwarded promptly. 


Chicago, Il. 
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ern Pines is told in the text. The three main 
parts to consider in kitchen planning are 
recounted on the back cover of the folder. 
For further information use the accompany- 
ing coupon. 


101710 


An eight page leaflet on the subject of 
rubber conservation for users of industrial 
rubber belting has recently been released by 
B. F. Goodrich. Use of vulcanizing, ply- 
lock splices, proper care and salvage is ex- 
plained by text and photographs and draw- 
ings. Actual dollar and cents instances are 
given. How rubber is saved by putting less 
rubber in new belts is also outlined. For 
further information use accompanying 
coupon. 


Rubber Conservation 


101711 


lumber and lumber manufacturers 
are helping to win the war is told in a 
dramatic booklet recently released by the 
Snoqualmie Falls Lumber Co. Photographs 
of the Honor Roll of employees in service; 
of the departments taking part in the Payroll 
War Bond drive, and photographs of plant 
activities, women lumber mill workers, all 
help to tell the story of what one plant is 
doing to help America win. For further 
information use accompanying coupon. 


Lumber in War 


How 


Packaged Putty 10175 


Wood putty merchandised by A. S. Boyle 
Co. has recently been pacakged in a one- 
pound Owens-Illinois Glass Co. glass jar 
with a lithographed paper label. The putty 
is intended to aid the homemaker in caulk- 
ing and repairing wooden objects of all kinds, 
and is manufactured from ingredients which 
are neither scarce nor essential to the war 
effort. From a merchandising standpoint, ac- 
cording to the manufacturer, Salem Brand 
Wood Putty is a low-cost item designed to 
compete with similar products. For further 
information use accompaying coupon. 


Sign the coupon, 


October 17, 1942 


Insulation Folder 10173 

Four page folder entitled “Performance,” 
Volume IV, Number 4, presenting facts on 
fuel oil rationing now in operation in east- 
ern and mid-western states, has recently been 
released by the National Mineral Wool Assn. 
This folder announces the exemption of in- 
sulation from the $200 construction clause 
in L-41; presents data on determining insu- 
lation needs, together with charts on indoor 
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INSULATE YOUF HOME 


SAVE FUEL FOR VICTORY! 





temperatures of insulated and _ uninsulated 
dwellings and the amount of oil fuel allotted, 
illustrating the effect of insulation on oil 
consumption when maintaining indoor tem- 
perature at 70 degrees. Use coupon to ob- 
tain further information regarding folder. 


Promotion Kit 101712 


Recently announced is the War Bond Pro- 
motion Kit predicated on the slogan “For 
Tomorrow’s Home Buy Bonds Today.” An- 
dersen Corp. has designed the campaign for 
dealer use throughout the United States in 
order to promote the post war home building 
market. Consisting of window and counter 
displays, window stickers and ads for local 
newspapers these promotion pieces stress the 
importance of War Bond purchases now 
for the double purpose of helping America 
win the war while at the same time enabling 
the prospective home-owner to save for his 
future home. Use of the campaign helps 
the dealer keep his name and major services 
before the public in a favorable way. Com- 
p'ete kits ready for use are available with- 
out obligation. For further information use 
accompanying coupon. 


Paint for Metal 10171 
A new protective paint designed for use 
on the outside and interiors of industrial 
plants or other structures having an appre- 
ciable amount of exposed metal is now being 
marketed by Devoe and Raynolds, Inc. Devoe 
and Raynolds point out that they have de- 
veloped this new paint to fit into a system 
of protective coverings as follows: One, rust 
inhibitive primers designed to prevent the de- 
velopment of rust and to grasp the metal so 
as to provide a tough, elastic film, which, 
they state, expands and contracts at the same 
ratio as the metal over which it is applied; 
Two, finish coat materials of different colors 
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designed to go over the primers and to stand 
up in the face of exposure to rain, sun, sleet, 
ultra-violet and infra-red rays, industrial acid 
fumes, gas, etc.; Three, primers and finish 
coat materials formulated to flow in a uni- 
form film thickness and with the ability to 
cling to the surface around sharp edges, rivet 
heads, bolts, etc. Use accompanying coupon 
to request additional information. 


Tanks and Vats 10179 


A reprint of its technical bulletin No. 16 
has recently been released by the California 
Redwood Assn. This bulletin depicting the 
usage of Redwood tanks and vats in Ameri- 
can industry, points out the many manufac- 
turing enterprises that can be benefitted by 
their use. Characteristics of Redwood fitting 
it for tank and vat purposes in water stor- 
age, acid storing and processing, leather tan- 
ning, soap manufacture, pickle and food 
processing, in wineries, breweries, mining 
and metallurgy, are explained. For further 
information use accompanying coupon. 


Four Lamp Ballast 10174 


Announcement of a new model 100-25 lamp 
ballast for four 100 watt fluorescent lamps 
has recently been made by Acme Electric 
and Mfg. Co. Available for use on indus- 
trial lighting orders or replacements carry- 
ing high priority ratings, these units will 
largely be used in fixtures having electrical 
characteristics corresponding to the majority 
of applications in war production plants. 
lhe four lamp ballast is designed to provide 
equalized and balanced secondary voltage to 
each lamp. A four page folder on fluorescent 
lamp ballasts is also available. For further 
information use accompanying coupon. 


Electric Etcher 10178 


A new metal etcher trade named “No. 18 
Machine Shop” has recently been announced 
hy the Ideal Commutator Dresser Co. De- 
signed to permanently mark parts and tools 
oO prevent mistakes, discourage theft, and 
save production time, the new metal etcher 





lL. 


as 14 heats from 115 to 1300 watts. It is 
tated that anything can be etched from thin, 
delicate metal parts to large, smooth cast- 
ngs. For further information use the ac- 
companying coupon. 


Forest Book for Pupils 10172 


Entitled “America’s Forests,” this new 
booklet keyed for 7th, 8th, and 9th grade 
readers has recently been announced by 
American Forest Products Industries, Inc. 
Giving general information about the con- 
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tributions of forests to American history, so- 
cial and economic life, “America’s Forests” 
will be supplied in quantity free to all teach- 
ers and schools requesting it, to members of 
the forest industries, or to other interested 
inquirers. Well printed and illustrated, the 
booklet gives the general location and extent 
of the forests, outlines the nature of forest 
products, and provides the reader with the 
basic facts of modern forest management. 
The book is intended for direct class room 
study during the school year when natural 
resources are under discussion. Enough 
copies will be supplied for all members of a 
class, copies to be collected after study and 
re-used the following year. Use accompany- 
ing coupon in making requests for this book- 
let. 
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New Surface Grinder 101714 

A new type surface grinder offering nu- 
merous features unique to a machine of 
its cost has just been announced by the 
Delta Manufacturing Co. and tradenamed 
the “Toolmaker” surface grinder. A wheel 
mounting arrangement that utilizes a two- 
piece adapter, so that either wheel, or wheel 
and adapter can be removed is one of these 
features. This means that once a_ wheel 
has been trued up it can be removed and 
replaced with the adapter without any fur- 
ther dressing. The extra long spindle has 
widely spaced bearings at either end. A take- 
up is provided to eliminate all play. The 
table has exceptionally long ways. Wide 
graduations on the adjustment scale per- 
mits accurate settings. Maximum length 
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°F 1001 Uses in Every Wartime Home 





Wipe REZ on — 


@ Floors 

® Doors 

@ Sash 

@ Furniture 

® Table Tops 
® Cabinets 


®@ Cement Floors 


® Athletic 
Equipment 


® Farm Equipment 











EALERS! Here’s your answer to 
that Question of the Day: “How 
can I protect it for the duration?” 


REZ, the modern synthetic resin sealer, has 
a scientific formulation that: 


... protects all wood surfaces and 
products against weather and wear. 


.--helps prevent and arrest rust on 


® Wallboard metal. 
... does a thousand and one “save-it”’ 
jobs in your home. 


AND your customers will find REZ easy to 
use (no brush required, it wipes on with sat- 


© Metal urated cloth)... . it’s quick to dry, economical 
®@ Boats to buy. 
NO BRUSH There’s a REZ sale for every home... 
NEEDED especially now. Ask your distributor or: 


I. F. LAUCKS, INC. 


In U.S. Address Inquiries to— 
SEATTLE—911 Western Ave. 
LOS ANGELES—859 E. 60th St. 
Factories: Seattle, Los Angeles, Portsmouth, Va., Lockport, N. Y. 


In Canada Address Inquiries to— 
1. F. LAUCKS, Ltd., Granville Island, Vancouver, B. C. 


CHICAGO—6 N. Michigan Ave. 


* *% IT'S PATRIOTIC TO PROTECT 
YOUR PROPERTY * * 


























56 


that can be ground is 1314 inches, maximum 


Each graduation on the 
Check number for 


width, six inches. 
micrometer is .0005. 
complete details. 


All Wood Locker 101715 


An all purpose, all-wood locker suitable 
for schools, factories, war buildings, gym- 
nasiums, etc. has been developed by Curtis 
Companies, Inc. and named the “Victory” 
locker. After considerable experience in 
manufacturing lockers for the Government, 
Curtis standardized its production on this 
light weight, yet durable unit to offer to the 
public. It is painted olive green and shipped 
KD with all parts pre-fit for quick assembly. 
A folder giving complete details will be sent 
to those who check number 101715 on the 
coupon, 


Heat Conservation Booklet 10176 


A 32 page illustrated booklet on the use 
of storm sash, weatherstripping, caulking, in- 
sulation, heating plant repairs, construction 
improvements, and heating plant use, has 
recently been issued by the Petroleum In- 
dustry Committee. Fifty-two ways of con- 
serving fuel and heat have been pointed out 
in the booklet, chiefly with the aim in mind 
of conserving fuel oil, but the methods of 
conservation are generally applicable to any 
type of heat. This booklet is not copy- 
righted and the Committee invites the use 
of its information, and the reproduction of 
any portion of it in local or national publi- 
cations. Drawings in the booklet are all of 
a type that could be reproduced. For further 
information use accompanying coupon. 
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Twenty-foot long by five-foot 
high production board at right 
resulted from the knowledge of 
Norb Pointner, manager, Klip- 
stine Lumber & Supply Co., 
Sidney, Ohio. Puzzled by what 
to use for a guide track in which 
numbered cards could be moved 
to indicate job progress (ex- 
truded 
scarce ) 


metal mouldings are 
a machine tool maker 
mentioned his problem to Mr. 
Pointner who suggested Marsh- 
tag Wood Mouldings. 


he knew his business, Mr. Point- 


Because 


ner not only obtained the order 
for 800 ft. of wood mouldings, 
but also sold the plywood, mas- 
tic, screws and nails, and the 








HON 





colored Marlite Velvetex to in- 
dicate divisions used in the 
make-up of the board. When 
additional boards were needed, 
Mr. Pointner also sold the ma- 
terials for those. 











New York 








Sell THIS PRACTICAL USE TO 
YOUR CUSTOMERS 


Show them how effectively and economically they can use 
tough, waterproof SISALKRAFT to protect valuable materials, 
tools and equipment that cannot be replaced—how practical 
it is for lining, for closing in, and for building temporary 
shelters. You can sell a good volume of SISALKRAFT for 
these uses in the bad weather months ahead ... These 
can be EXTRA sales, in addition to your regular Sisalkraft 
business. FREE literature describing these uses. Write 


The SISALKRAFT Co., 205 W. Wacker Drive, Chicago, Ill. 


San Francisco 
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FLUSH DOORS 


Watt PANEL 


AMERICAN FLUSH 
CUPBOARD DOORS 





They're Plentiful for 
the Dealer Who GOES 
After ‘em. 


NOW! 


Aggressive dealers won't sit idly by when their 
communities are so full of homes just waiting to 
be remodeled. They're taking the initiative — 
NOW — while the time is ripe. When you have 
wood products like New Londoner Hollow-Core 
Flush Doors, Wallwood, 3 ply-panels and Amer- 
ican Flush Cupboard Doors you can tackle every 
remodeling job from the right angle. 

Get the facts about these products from your 
jobber or, write us direct. You'll become more 
enthusiastic about going after profitable remodel- 
ing business in your territory. We have an 
interesting story for you. Action now means 
more business, 


AMERICAN PLYWOOD 
Cowporalon. 


NEW LONDON, WISCONSIN 
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VAAN? 


Floorings of Superfine Quality 


NOMA OAK - BEECH - PECAN 


dba Tough, strong, enduring . . . richly 


beautiful in color, grain and finish. 
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; TREMONT 
a Southern Woods 


The big logs keep coming in, and our mills 
keep u top-speed production of Tremont lum- 
er. hoice quality lumber for the military 
and defense needs of U. S. A. Products of 
Short Leaf Yellow Pine, Cypress, Oak, Gum, 
Hickory, Magnolia, Elm and Ash. he same 
superior lumber which for years has been 
the preferred stock of dealers, builders and 
factory buyers all over America. 


TREMONT LUMBER COMPANY 
Rochelle, La. 


HERBERT MOSS, 
General Sales Manager 
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3 A The ROSS System of Carriers and 
| = th Lift-trucks will do it for you. Call | 
one (DM). SF nearest representative for facts. ig 
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Seattle @ Portland @ San Francisco @ Vancouver, B.C. @ Pine Bluff, Ark. @ New York City @ Hoboken, N. J. 
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® Factory — Benton Harbor, Mich. 














CROSB 


Liberty Lumber 


eSouthern Pine 
e Treated Lumber 


Operating at full capacity and top 
speed, the big Crosby mills are 
heavily engaged in producing 
lumber for Uncle Sam. 


Just as soon as Government re- 
strictions will permit, we are 






anxious to get back serving our 
regular trade. 





Crosby Lumber & Mfg. Co. 


Crosby, Miss. 








DON’T RISK DELAY 


ON WAR ORDERS! 


Check moisture content 
in THREE seconds! 


Now speed is vital to Victory. Don't 
risk delays or mistakes in rushing 
{umber to vital war projects. 

















Be sure of exact moisture content 
with Moisture Register—the faster, 
better, more accurate way of test- 
ing moisture content. Completely 
portable for use anywhere. Easy to 
use—dial reading gives moisture 
content in per cent at the press 
of a button. 


























PORTABLE 


ACCURATE 


EASY TO 
WRITE FOR COMPLETE DETAILS TODAY USE 


MOISTURE REGISTER (CO. 


5117 KINSIE ST. © LOS ANGELES, CALIFORNIA 







Throughout the nation Moisture 
Register is doing its part to help 
win the war. It will help you win 
your part in the battle for better, 
faster production. 













58 


Amemcanfiumberman 


October 17, 1942 


Modern Office For Sawmill 


Bonner, Montana is the headquarters of 
the lumber department of the Anaconda 
Copper Mining Co. and here the company’s 
big sawmill ships: stulls, wedges and lum- 
ber of all kinds necessary to the operation 
of the big mines at Butte and other points. 


of ways, such as Montana Larch for floors 
and Ponderosa pine for walls and exteriors. 
Some of the rooms utilize knotty pine panel- 
ing, but Mr. Lubrecht prefers the clear pine 
paneling of his own private office. The pine 
was finished throughout in natural color. 





Photos show exterior and interior views of the 
Anaconda Copper Mining Company's lumber de- 












Multiple Trimmer Saws at Sallis Mill 


~ARDWOODS 


and PINE 


The saws at the Sallis mills 
keep right on cutting at 
lightning speed — keeping up 


with war demands produc- 
ing the same superior quality 
lumber that for years has been 
the favorite of dealers, build- 
ers and manufacturers. Choice 
products in Southern Hard- 
woods and Mississippi Short- 
leaf Pine. Shed stock is kiln- 
dried, Air-dried items are 
Lignasan-treated. 


SALLIS LUMBER CO., 


Brandon, 
Miss. 


Cuapman & Dewey 
LUMBER CO. 


Memphis, Tenn. 


Manufacturers of “C & D” Brand 
OAK FLOORING 


HARDWOOD LUMBER 


From 


FAMOUS ST. FRANCIS BASIN 
ax 


ae CULE 





partment headquarters at Bonner, Montana. The 
modern new office was completed this year, the last 
unit of the lumber plant to be brought up to date 










Many improvements have been made about 
the lumber plant during the past few years 
and W. C. Lubrecht and H. F. Root, man- 
ager, and assistant manager of the lumber 
department, take much pride in their modern 
lumber plant. 

The office building was the last to be 
brought up to date. A complete new office 
building was built early this year. At other 
units of the big copper company’s holdings, 
offices were more in keeping with traditions 
of the organizations. Now they can take 
justifiable pride in the Bonner offices. As 
shown by the illustrations the lumber depart- 
ment has used its own products in a variety 


t 











Poles for Pup Tents 

The Linscott Manufacturing Co.’s plant 
near Centralia, Wash., is engaged in manu- 
facturing an order of poles for pup tents 


for the United States army. The order is 
for 10,500,000 poles, with production around 
900,000 weekly, according to I. L. Linscott, 
owner of the company. Material, he said, is 
being furnished by eleven small mills in the 
district, which cut it from slabs that other- 
wise would be burned at the mills or sold 
for fuel. The manufacturing process calls 
for feeding boards three inches wide and an 
inch thick into a machine, that turns out 
two poles, finished, in one operation. 
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SELLING THE PRODUCTS OF 
*THE McCLOUD RIVER LUMBER 
COMPANY 
McCloud, Calif. 


*THE SHEVLIN-HIXON COMPANY 
Bend, Oregon 


tion, Portland, Oregon. 





*Member of the Western Pine Associa- 








Fe Woodwork 


NEW YORK 
1604 Graybar Bidg. 
Mohawk 4-9117 


DISTRIBUTORS OF 


SHEVLIN PINE 


Reg. U. S. Pat. Off. 


EXECUTIVE OFFICE 
900 First National Soo Line Building 


MINNEAPOLIS, MINNESOTA 


DISTRICT SALES OFFICES: 
CHICAGO 


1863 LaSalle-Wacker Bidg. 
Telephone Central 9182 





SPECIES 
PONDEROSA PINE 
(PINUS PONDEROSA) 
SUGAR (Genuine White) PINE 
(PINUS LAMBERTIANA) 











,DAN FRANCISCO 
1930 Monadnock Bidg. 
Exbrook 7041 
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FOUR FAMOUS FLOORINGS 
Pine - Maple - Oak - Gum 


Lightsey End-Matched Floorings are richly beauti- 
ful in color, grain and finish, uniformly fine in 
texture. Cut from choice selected stock, carefully, 
expertly manufactured. Our Oak Flooring is 
NOFMA Certified. Kiln-driede:Mouldings and 
Trim, Kiln-Dried and Air-Dried Roofers. 


Members of Southern Pine Assn., Nat. Hard- 
wood Lumber Assn., Nat. Oak Flooring Assn. 


LIGHTSEY BROTHER 


MILEY, SO. CAROLINA 





QOooo0o00o0o0oo0o0o00o [oo 00000 


$5,000,000 Annually 
nde bentals 





















it’s estimated that allied 
sales of sandpaper, finishing, ma- 
terial, etc., are double that 
amount. 


ARE YOU GETTING YOUR SHARE? 


That’s BIG BUSINESS in any man’s 
language! And highly profitable busi- 
ness, too, for those dealers who own 
and rent the CLARKE DREADNAUGHT 
8 Sander—the high production, easy 
to handle sander that’s built to stand 
the severe use of public service. It 
requires little or 
no attention; is 
practically trou- 
ble-free; always 
gives complete 
satisfaction. 

Get your share 
of this highly at- 
tractive business. 
Write NOW for 
complete details @ 
of the CLARKE 
Rental Plan and 
details of the 
greatest profit 
producing ma- 
chine on the 
market. 


CLARKE SANDING MACHINE CO. 


DEPT. A-L MUSKEGON, MICH. 


5h DREADNAUGHT 
4 8 SANDER 

and “V”’ 
SPEED EDGER 
an inexpensive, 
profitable combi- 
nation. _Investi- 
gate. 








Old ways of logging have given place 





to the new. Mill methods have changed. But the 

high quality of Polson lumber never has changed. 
Sitka Spruce and Douglas Fir direct from our forests. Rail and water 
shipments. 


POLSON LUMBER & SHINGLE MILLS 


Division of Polson | ogging Co. HOQUIAM, WASHINGTON 





MTSE SREP PEE ON STE 
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More Treated Lumber for 
Construction 

Nationwide trends in the direction of wood 
construction to ease metal shortages are 
showing themselves graphically in the op- 
eration of American Lumber & Treating 
Co.’s 11 plants throughout the country. 
Thirty percent more lumber was treated dur- 
ing the first three quarters of this year by 
the company than during the same period in 
1941, according to Paul W. Wayman, gen- 
eral operating superintendent. 

Two types of treatment are performed at 
\. L. & T. Co. plants: Wolmanizing—using 
Wolman Salts preservative—and creosoting. 
Approximately 94 percent of the company’s 
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output is going into Army, Navy or Marine 
Commission construction, Mr. Wayman re- 
ports. The termite and decay-resistant 
treated lumber can be found today in such 
military installations as barracks, sub- 
marine bases, docks, landing barges, aircraft 
hangars, and supply depots. Substantial 
amounts are also being used in residential 
projects for war workers, power line expan- 
sion, and railway maintenance. 

American Lumber & Treating Co. plants 
are located at Crossett, Ark.; Fordyce, Ark. ; 
Franklin, Va.; Gainesville, Fla.; Elizabeth, 
N. J.; Port Newark, N. J.; Shreveport, La.; 
Wauna, Ore,; Westboro, Mass.; Weed, 
Calif.; and Wilmington, Calif. 








Pine Plume tamer (omg 


Pine 


Cypress 
Hardwoods 


AIR-DRIED or ae mg 
odern 
KILN-DRIED Dry Kilns. 








Ala., Ozark, Ala 





Solid or Mixed Cars of Pine, Hard- 
woods, Oak Flooring. 


Planing Mill 
fan-type cross-circulating 


Plants at DeKalb Miss., 


BELL BUILDING 
MONTGOMERY, ALA. 


Specializing in 


KILN -DRIED POPLAR 


facilities. 





Notasulga the lumber trade 


since 1899, 


Serving 





Shepherd Lumber 
Corporation 


MANUFACTURERS 
Southern Yellow Pine 


Mills at McRae, Georgia 
and Montgomery, Alabama 


Plank . . Dimension . . Boards. . 
Flooring Kiln-Dried Finish 
Ceiling . . Siding . . Railroad and 


Car Material 


Material from both mills 
Grade-Marked if desired. 


Address inquiries to Box 139, 
Montgomery, Alabama 








Shepherd Brothers | 
Company 


WHOLESALERS 


Retail yards, railroads, industrial 
buyers can rely on us for speedy, 
complete service on Southern Yel- 
low Pine and Hardwoods. Straight 
and Mixed Cars. 


General Offices: Shepherd Bldg., 
Montgomery. Alabama. 


Branch Office: 815 Fisher Bldg., 
Detroit, Mich. 


Distributing Yard, Jacksonville, Fla. 





J 





eynolds & Manley 
Lumber Company — 


Savannah, Georgia 


Hardwoods - Pine - Cypress 
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Season Lumber for Pre-Fab Houses 

A significant trend in the housing industry, 
begun before World War II and now has- 
tened by it to help meet critical housing re- 
quirements in defense centers, is taking shape 
in the form of the prefabricated house, of 
which the PHC Housing Corp. is an ex- 
ponent. 

The PHC plant at Jackson, Miss., where 





Top: One of the PHC prefabricated houses in 
use on estate of John D. Rockefeller, Jr., Tarry- 
town, N. Y. Bottom: Prefabricated Red Cross 
huts built by PHC Housing Corp., Jackson, 
Miss. These huts are 20xI56 feet, and are 
constructed from lumber seasoned in Moore 
"Cross-Circulation" kilns. 


mass production of prefabricated houses has 
been under way for some time operates four 
Moore “Cross-Circulation” kilns, to help 
turn out the large quantities of seasoned 
lumber needed for these units. 

With the prefabricated structure produced 
by PHC, the roof, cornice and weatherboard- 
ing can be removed from a full-sizer corner 
and reapplied—all by one man in 20 min- 
utes. No nails are used in erecting PHC 
houses. Wallpaper is applied at the factory, 
and utilities are packaged ready for assembly. 

PHC Housing Corp. takes its name from 
the last initial of three of its officers: Ernest 
W. Pavey, president; Henry Hansenburger, 
secretary ; and Harvey Wiley Corbett, archi- 
tect. Preston Davis is treasurer, and L. O. 
Williams is superintendent at Jackson. 








mill. 
| tions. 


= These Fine Southern Hardwoods 
Well Deserve Their Popularity 


There ARE no finer hardwoods than those of the Southland. | 
They're famed the world over for quality and beauty of wood 
and quality of manufacture. 


The modern mills of Reynolds & Manley Lumber Company 
have uncommon facilities for the production of choice lum- 
ber products in Southern Hardwoods, Yellow Pine and Tide- 
water Red Cypress. Band mill, dry kilns, complete planing 
Can grade-mark and trade-mark. 
Prompt water shipments. 


| 
Five R. R. connec- | 
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C. V. CLARKE 


TIMBER ESTIMATES 


PRIORITY GIVEN DEFENSE PROJECTS 


605 First Federal Savings & Loan Bldg. 
P. 0. Box 1385 Jackson, Mississippi 














CORINTH “co. F 


CORINTH, MISS. 


Sawmills, Edgers 
Smooth End Trimmers 
a Mill Supplies 


WEBSTER. 


% 


ABR Poser 


COLORTY 


> ox. . TEXTURE 

FILS QUALITY 

\ {Ne “hy E. Webster Lumber Co. 
Kansas City, Mo. 








SULLIVAN LUMBER CO. 


PORTLAND, OREGON 


TIMBERS FACT 
YARD STOCK £ ' CLEARS. 
SPRUCE, HEMLOCK, CEDAR, PINE 

Reliable Shippers 30 Years 
WRITE US! AIR MAIL ONE DAY EACH WAY! 

















WHITE PINE 22"... 


Al California White 
so and Sugar Pine 


Fir Wallboar Wont Count Products 
William Schuette Company 


New York 
Office 31 East 42d St. PITTSBURGH, PA. 























cof 





Direct Importers of 


BALSA WOOD 
ROSEWOOD 


STOCKS IN PORT FOR PROMPT SHIPMENT 


F.C. LUTHI & CO... .222 Batter Bia 


*y NEW ORLEANS, 














LOOSE LEAF TALLY BOOKS 


TALLY SHEETS with Waterproof Lines 
Samples and Catalog on Request 


Tally Cards Car Movers Hammer Stamps 
Crayon Tally Pencils Marking Sticks 
Rule Cases Rules Leather Aprons 


Pickaroons Gauges 
Books for Lumbermen 


FRANK R. BUCK & CO. 


2133 Touhy Ave. CHICAGO. ILL. 
Car Door Lumber Rollers Sectional Board Rules 


Load Binders 














Amemcanfiumberman 


Urges Increased Produc- 
tion for Victory 


A little more than 60 years ago, a 19 
year old immigrant unable to speak English, 
arrived in the United States with a total 
capital of two dollars, a lot of native in- 
telligence and a burning desire to get ahead. 

Louis Carr learned to speak and read Eng- 
lish and as soon as he could qualify he be- 
came a naturalized citizen. This great privi- 
lege was granted to him in 1891 before he 
was married. He puts the highest possible 
value on that citizenship. He is the father 
of ten children born in this country. 

Forty-five years ago he acquired a sawmill 
in West Virginia and since that time he 
has been a lumber manufacturer continuously 
and successfully. Today he has lumber manu- 
facturing interests in North Carolina but 
makes his home in Alamogordo, N. M., 
where he is president of the Southwest Lum- 
ber Co. operating mills in Alamogordo and 
vicinity. 

At the present time his native Italy and his 
adopted country are 
engaged in a deadly 
struggle and Mr. 
Carr can scarcely 
find words strong 
enough to condemn 
the leaders of Italy 
for plunging their 
people into a need- 
less war with the 
United States. 

Nearly 80 years 
of age, Mr. Carr is 
impatient with 
those Americans 
who are not indi- 
i - Vidually bending 
every effort to 
hasten the winning of the war. Production 
interruption exasperates him. 

In a recent interview, Mr. Carr said: “I, 
Louis Carr, president of the Southwest Lum- 
ber Co., Alamogordo, N. M., only last July 
was able to settle a 42 day strike among 
this company’s employees. This was not a 
question of money. It was a question of 
production for this war. 

“Tt looks to me like during this war every 
laborer in the United States should con- 
tribute his best to this production for the 
settlement of a great problem we have on 
hand. 

“Our Government should abolish the 40 
hour week and allow men to work as much 
as they wish to. The extra half-time pay 
should go to the Government to help win 
the war. 

“Labor of the people of the United States 
is 90 per cent of the battle to win this war. 
Every strike we have had in the United 
States during this time has been wrong. 
This is a crisis and it is mighty hard to 
get things to run on the right track but 
it must be done. 

“At our plant we are out of lumber and 
the strike kept us from producing when we 
had 11 million feet of priority orders for 
air ports, mines, railroads, and other essen- 
tial war efforts. We have to take what we 
can get, but I hope we can do better in 
the future.” 
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Extra sales - extra profits 


Advise home owners in your 
community to tighten up 
their cellars this winter with 


weed 


WOOD BASEMENT WINDOW UNITS 





Outstanding in quality—low in _ price. 
Toxic treated and prime coat to give per- 
manent and lasting satisfaction. Ideal 
for war housing projects. Completely set 
up, ready to install. Unit consists of 
frame, adjustable sash to permit free 
play, interchangeable screen and storm 
sash. No hardware extras to buy or labor 
to perform. 


10x18 (masonry open. 2-11°<x1-11°;) $ F. S. .. 
Wet. 28 tbs. each. 2 units to pkg. 2.89 iin 


Sold only through recognized dealers. To 
avoid credit delay, send check less 2%. 
Catalog on request 


GREGG & SON 


NASHUA, NEW HAMPSHIRE 





For New 
and Old 
Roofs 






Building 

Owner 
isa 

Prospect 
for 


STO 


As a proved protector of old and new 
roofs, ABESTO is unexcelled. Replac- 
ing hot applications of asphalt or tar 
pitch, it gives a longer-lasting job at 
lower cost. Seals holes and cracks se- 
curely. One coat will add many years 
of service to an old roof. Applied cold, 
it requires no hot Kettle or other spe- 
cial equipment. 

Many dealers are enjoying big success 
with ABESTO. YOU should get in on 
this good profit-paying business. Let 
us send you descriptive literature. Why 
not write us today? 


Abesto Mfg. Co., Michigan City, Ind. 
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DVERTISIN 


DEPARTMEN 


How to Figure Costs for Advertising 


In Classified Department 


Ce BUD cccccccccccccccccccoccce GUS Oe 
Two consecutive issues...........55 cents a line 


Three consecutive issues......... 75 cents a line 
Four consecutive issues........ ..90 cents a line 
Thirteen consecutive issues..........$2.70 a line 


Twenty-six consecutive issues.......$5.40 a line 


Remittance to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Tues- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 

Seven words of ordinary length make 
one line. 

Count in the signature. 
counts as two lines. 

No display except the 
permitted. 

Extra white space figured at line 
rate. 

One inch space advertisement is 
equal to fourteen lines. 


TOO LATE TO CLASSIFY 


Heading 


heading is 














OPPORTUNITY 
companies find it 
buy for hquidation 
complete inventory of lumber, ma- 
and accounts receivable. Mail us par- 
We pay all cash as soon as contracts 
Address Box 561, Newark, N. J. 


LIQUIDATION 


war conditions some 
to liquidate. We 


Due to 
necessary 
purposes 
chinery 
ticulars. 
completed. 





CARPENTERS APRONS 
Write for samples and prices. 
THE MINNESOTA SPECIALTY CoO., Inc. 
Minneapolis, Minn. 





WANTED: 3 LUMBER ROLL-OFF BODIES 

Separate or on trailers. Advise weight, tire 

size and condition, length, price, where located. 
Address “‘C-41,"" care American Lumbermen. 


Wanted—EMPLOYMENT 


BAND SAWYER 
Right or left hand band sawyer desires posi- 
tion. Hardwood or softwood, southern timber, 
veneer flitches. Address BAND SAWYER, 103 
Institute Park, Herkimer, New York. 











WANTED 
Position as manager of sawmill. 20 yrs. expe- 
rience from stump to car. 


Address “‘C-28,"” care American Lumberman. 





POSITION AS BUYER OR SALESMAN 
Thoroughly experienced lumberman. Have had 
years of experience in buying and selling; know 
every mill in Pine and in Fir districts. 

Address “C-29," care American Lumberman. 





EXPERIENCED LUMBERMAN AVAILABLE 


25 yrs. exp. in lumber mills and retail yards. 
Sales Mer. Office Mer. & Chief Accountant. 
Sales preferred: southern states. Age 50. 
Strictly sober. Recently sold own business. 


Address “C-31,"" care American Lumberman. 





EXPERIENCED BAND FILER 


“Years of experience in best capacity mills. 
Work guaranteed. Strictly sober. Advise wages. 
Address “C -33,’’ 


care American Lumberman. 
WANTED 


Position by highly efficient lumber manufac- 
turer. Twenty-five years experience from stump 


to car including sales, both hard and soft 
woods; South and West Coast with both large 
and small operations. Salary and percentage 


of profits preferred. 
Address “C-34,"" care American Lumberman. 








Amemcanfiumberman 


Wanted—EMPLOYEES 
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RETAIL LUMBER MANAGER 


For Oregon yard. Population 3000. Give age, 
references and full information. 
Address “C-38,"’ care American Lumberman 





MAHOGANY INSPECTGR & FOREMAN 
Experienced, highest salary, permanent, imme- 
diately. 

Address ‘“‘C-37,"" care American Lumberman. 

WANTED 
Experienced sawmill foreman 
(45 to 50 years old) for mill in Eastern Wash- 
ington cutting 40 million ft. annually. 
Address “C-25,"’ care American Lumberman. 





and millwright 


WANTED 
First class band resaw filer and millwright 
for planing mill in Michigan. Advise where 


previously employed. 
Address “C-32,” care American Lumberman. 
ASSISTANT SUPERINTENDENT 
For millwork plant in the east, making interior 
finish, veneered doors & special millwork. 
Address “B-92," care American Lumberman. 


WANTED 
Experienced Al logging superintendent or com- 
pany to get out mahogany in Mexico for U. 5S. 
Government war use. Exceptional opportunity. 
Give full details. 
Address *“‘B-59,” 





care American Lumberman. 
WANTED 
Four side moulder or sticker operator capable 
of making knives, setting up machines and 
handling men. 

Address “C-40,"" care American Lumberman. 


MALE HELP WANTED 
Planing mill machine men. Top wages. 
work. THE BROWNLEE COMPANY, 
Rouge, Mich. 


~ EMPLOYEE WANTED IN RETAIL YARD 
Capable and aggressive man with experience in 








Steady 
River 





building materials. Must be able to sell, esti- 
mate and work hard. Yard 90 miles north 
New York City. State salary expected. 


Address “C-43,"" care American Lumberman. 


PRODUCTION AND COST MAN 
For Furniture and Dimension Manufacturing 
company. Prefer person about 45 years of age. 
Plant located in northern Wisconsin. 
Address ‘‘C-45,"" care American Lumberman. 


YARD MAN 

bldg. mtrls. work for est. 
suburban area. State sal. 
BOX 98, Forest Grove, Ore. 


Wanted—USED MACHINERY 


WANTED TO BUY 
Planer 8”x12” 4-head, located near Mississippi. 
Must be first class condition. 
Address “C-36,’"’ care American Lumberman. 


BOXBOARD MACHINERY WANTED 
We are in the market for nailing machines. 
open and closed back anywhere from two to 
eighteen track. Also interested in Mereen John- 
son or Morgan Matchers, Edge Trimmers, 
Squeezers and Band Resaws, and any other box 

equipment used in box working factories. 
Address “‘R. 88,’ care American Lumberman. 


WANTED TO BUY 

2 Locomotive Cranes; 1 Std. Ga. 

600 to 1200 ft. Air Compressor; 
Underwriters Fire Pump. 

Address “U. 97," care American Lumberman. 


WANTED 
One 10”x20” Oil Control Steam Cylinder Mech- 
anism for operating Deck Log Cut Off Saw. 
Advise particulars and price. 
Address ‘B-97,"" care American Lumberman. 


WANTED 
Sawdust Blower, 8” heavy duty, ballbearing; 
also 37 feet 5 ply, 12” or 14” Rubber Belting, 
Simonds Saw 56”, 8&8 ga. 50 teeth. 
E. L. FISK, Stony Creek, N. Y. 


WANTED 
(top & bottom), 








Retail lbr. and 
Portland, Ore. 
Write P. O. 


firm, 
exp. 














Locomotive: 
1000 GPM 











1 Double Profiler make 
& condition. 

1 Band rip & resaw combined 42” or larger. 

1 DeWalt 5 HP Wonderworker, or equal. 

1—75 HP or larger 4 to 6 cyl. Diesel power 
unit. 

State location; describe fully & quote best cash 

prices. Vire, write or phone, T. L. SMITH, 

3148 Paris Ave., New Orleans, La. 


WANTED 


any 





One fast feed 4-side planer and matcher, pre- 
fer either Woods, American or Whitney ma- 
chines. Must be in A-1 condition. L. N. LAF- 
FERTY LUMBER CO., Lemoyne, Penna. 





Wanted—MISCELLANEOUS 


RAILS WANTED. ANY SIZE OR QUANTITY 
Particularly 20 Ib., 25 Ilb., 30 lb. and 40 Ib. Se- 
cure our price before selling. MIS WEST STEEL 
CORP., Charleston, W. Va. 


RAILS WANTED—ANY SIZE 
Regardless of location. Any quantity. 








Consult us before selling. 
THE W. H. DYER CoO., 
Fullerton Bldg., St. Louis, 


Mo. 








Wanted—LUMBER & DIMENSION 


BISSELL BUYS FOR CASH 
Lumber camps and mills to wreck. 


Also buys new and used lumber. Surplus 
material from _ projects. Fire salvage 
doors and other lumber yard items. 


Truck or carload. Quick action. 


BISSELL WRECKING CO. 


7834 W. Grand Ave., Elmwood Park, III. 
Phone: Elmwood Park 1198 





WANTED 
Virgin timber, Michigan or Wisconsin, 
ably on Chicago Northwestern Railway, 
from 1/4 million to 5 million feet. 
THE QUIRK COMPANY, Cudahy, 


prefer- 
tracts 
Write, 

Wisconsin. 





WANTED FOR CASH 
Hard Maple & Poplar Veneer Logs, f.o.b. cars 
in nearby states. E. L. BUCHANAN, James- 
town, N. Y. 





CARLOAD MINE PROPS 

7 to 7%. feet long, 6 to 7 inch Dia. 
delivered price Livingston, Illinois. 

Address ‘‘C-46,"" care American Lumberman. 


Quote 





WANTED: BEECH OR MAPLE 
1 car 5/4 1s & 2s. WAYNE LUMBER CO., 308 
Greenpoint Ave., Brooklyn, N. Y. 








WANTED 
Will place order for large amt. Furniture 
Squares; also Handle Blanks and cut. stock 


from Hardwoods, green or dry. 
Address “C-47,") care American Lumberman. 





For Sale—RETAIL LUMBER YARDS 


‘ ~_ CALIFORNIA LBR. YDS. FOR SALE 
Advise amount investment wanted. TWOHY 
LI MBER CO., Pet. Sec. Bldg., Los Angeles. 
Lumber Yard Brokers for over a quarter of a 
Century. 








COLORADO LUMBER YARD 
Just north of Denver City Limits in fast grow- 
ing industrial and suburban community. Good 
buildings. Trackage. Rare opportunity. 
Address “B-81,."" care American Lumberman. 





WEST TEXAS RETAIL YARD 
For sale or five year 
steady growing town, 
only two other yards. 
need for housing. 
GEO. H. NAGEL, 


lease. Good condition, 

population 7,000 with 
New Defense Area. Great 

Residence in connection. 
Pecos, Texas. 





For Sale—TIMBER & TIMBER LAND 





WESTERN TIMBER LANDS 
FRED C. KNAPP, Portland, Ore. 
Buys and Sells 





TIMBER FOR SALE 
80 Million Ft.—5,250 Acres 


Immediately accessible skid-haul to C. N. Ry., 
N. Thompson River in British Columbia, Can- 
ada. Consist of ten Timber Licenses. Official 
cruise estimates 15M. per acre; heavy to Cedar, 
Spruce and Fir. Buy all or any one claim. 
Price—$10.00 per acre. Must be sold. To close 
an estate. Write for particulars, A. W. OVER- 
HOLT, 15715 Minock Ave., Detroit, Mich. 





FOR SALE 


standing 
600.000 ft, 


1.200.000 ft. 
of which 
ft. good 


timber—-750,000 ft. 


: i pine 
is first quality and 


150,000 


grade old field pine; balance, 450,000 
ft. hardwood with greater percentage oak «& 
gum. Located on hard surface road about 10 


miles from railway, Sections 25, 26, 35 and 36, 
Range 12, Township 4, Jasper Co., Mississippi. 
For details write C. <A. DAVIS, Osceola, 
Arkansas. 





2240 ACRES TIMBERLAND—FOR SALE 
Between five and six million feet choice Maple 
Birch, and Beech in Central New York. Ex- 
ceptional low price to close estate. Ww. E 
WATERMAN, 465 Potomac Ave., Buffalo, N. Y. 





240 ACRES FINE VIRGIN TIMBER 
Hard Maple, Beech, Birch, and Red Oak. On 
Bois Blane Island near Cheboygan, Mich. Officia! 
cruise one and one-half to two million feet. 
Good road to timber loading dock on Island. 
Will sell stumpage or lump sum at bargain 
price. W. E. LAUR, Route 4, Midland, Mich. 

















